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Your Board held their regular monthly meeting yesterday.    
 
In addition to the typical Board agenda topics covering financial 
results, member service activities and insurance service update the 
following presentations were received: 
 
Ravensdown:  Mark Whitten, our region’s Account Manager, 
addressed the meeting providing an update on the construction of 
the new Townsville blending and bagging plant.  This new facility 
will effectively triple production capacity and slash lead times for 
fertiliser delivery.  The Townsville plant is currently running around 
the clock to meet demand and is producing record daily tonnage.   
Mark advised there has been increased interested from new 
growers in buying fertiliser from Ravensdown in response to the 
“Retain Ravensdown in the Burdekin” campaign.   
 

Sucrogen Dispute:  Peter Hickey from Clayton Utz provided the 
usual phone update on the Sucrogen Dispute litigation. 
 
Social Media:  see separate article within canenews  
 

NEWS FROM THE 

CANEGROWERS BURDEKIN 

BOARD ROOM 

continues page3  

UPDATE ON THE 

CANEGROWERS CAMPAIGN 

FOR GROWERS TO HAVE  

OWNERSHIP AND LEGAL 

TITLE TO THE RAW SUGAR 

THEY HOLD AN ECONOMIC 

INTEREST IN 

On Monday, your Board and Management team met with fellow 
Canegrowers companies and representatives from QCGO, Green 
Pool and Farmarco in Townsville to receive a presentation on the 
recently released CANEGROWERS Green Pool Report. 
 
As advised in last week’s canenews the Green Pool Report was 
commissioned by CANEGROWERS in response to Wilmar’s 
proposal to market Growers Economic Interest in Raw Sugar. 
 
The Green Pool report made it clear that now was not the time for 
growers to be considering any changes to marketing  … for the 
future of the industry now was the time that growers needed to 
ensure they had legal title to their two-thirds economic interest 
raw sugar.   The main points from the Green Pool report included: 
 

 Green Pool highlight the instability of current marketing 
arrangements and note the negative impact this is having 
on grower confidence and investment 

Canegrowers Burdekin 
encourages all growers 
to support Ravensdown 
by buying at least 50% 
of their fertiliser from 
Ravensdown.   It is more 
important now than ever 
to support and retain 
Ravensdown in the 
Burdekin.  We don’t ever 
want to return to a 
position where we are 
held to ransom by 
fertiliser companies 
whose first priorities are 
profit.  

Phil Marano with his Ravensdown fertiliser 

https://twitter.com/burdekincane
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United we stand: strength in solidarity 

When CANEGROWERS speaks, it represents over three quarters of Australia’s sugarcane growers. Our membership of 80% 
is the highest of any agricultural lobby in Australia. This wall of solidarity is the envy of agriculture. This gives 
CANEGROWERS a voice which packs a powerful punch. 

Whether it’s government, business leaders, the community, media or the industry – here or abroad – when CANEGROWERS 
speaks, people sit up and listen. 

UPDATE ON THE CANEGROWERS CAMPAIGN FOR GROWERS 

TO HAVE OWNERSHIP AND LEGAL TITLE TO THE RAW SUGAR 

THEY HOLD AN ECONOMIC INTEREST IN CONTINUED 
 If left unchecked, the uncertainty places at risk continued grower investment in cane production and undermines the industry’s 

long term viability 

 Green Pool identify the grower value proposition, which is recognised across the industry as Grower Economic Interest sugar 

 Green Pool recommend that growers’ two-thirds investment in the industry be recognised in the industry’s marketing structure  

 The industry and its marketing structures are at a watershed.  Restoring grower confidence in the future requires the 
establishment of a sustainable marketing platform 

 The key to this is transparency in marketing 

 The way to achieve transparency is for growers to hold ownership of their share of the sugar produced and recognise this in title to 
the sugar 

 
At Monday’s presentation it was stressed that over 70% of the raw sugar that QSL markets is Growers Economic Interest sugar….but 
growers have no say as we are not part of the Raw Sugar Supply Agreement (RSSA) which is an agreement between QSL and the various 
milling companies. Growers have a much larger percentage of raw sugar going to export via QSL than millers.  
 
It was also stressed that if agreement was finalised for Wilmar and other millers to be able to market their Economic Interest raw sugar 
(this is referred to as Option B) and they all made the decision to do this …than 100% of the sugar that QSL would be marketing would be 
growers economic interest sugar….but still growers would have no say. 
 
Growers having legal title to their two-thirds raw sugar will provide strong bargaining power, full economic title and price transparency. 
 

It was unanimously agreed that to be successful in obtaining this critical right …the growing industry needs to be united.   
In support of unity, we provided a copy of the CANEGROWERS Green Pool report to the other four collectives in the Burdekin (Pioneer 
CGO, Kalamia CGO, Invicta CGO and ACFA) and offered to facilitate a presentation from QCGO on this report.  At the time of writing this 
article this offer had not been taken up. 

 
On Tuesday, your Board and Managers together with our fellow Canegrowers groups from 
Herbert River, Proserpine and Planes Creek, meet with David Burgess, John Pratt, Craig Doyle 
and Richard McGuire from Wilmar.   This meeting had been called several weeks ago by 
Wilmar to receive feedback on their Growers Choice Marketing Proposal …this was the 
proposal whereby Wilmar proposed they would market growers economic interest raw sugar 
rather than QSL. 
 

David explained that given the release of the Green Pool report, Jean-Luc Bohbot (the Singapore based head of Wilmar Sugar Pte Ltd –
Trading Division) had decided not to attend the meeting.  
 
David also explained that this meeting had initially been called as they were interested in receiving individual feedback to their Growers 
Choice Marketing Proposal  but as a result of the release of the Green Pool report the agenda had now changed and they were of the 
understanding that  CANEGROWERS were not keen on the proposal but they were still interested in receiving individual feedback as they 
would then forward this feedback on to Mr Kuok. 
 
Craig advised that some growers may have the view that the Australian Managers of Wilmar had been pushed to support the Growers 
Choice Marketing proposal …Craig stressed this was not the case they genuinely felt it was a good offer. 

continues page 3 



 

 3 

NEWS FROM THE CANEGROWERS BURDEKIN BOARD ROOM 
CONTINUED 

Cane Auditors:  the head Cane Auditors from each Mill provided the 
meeting with an overview of their experience and expertise, 
together with their comments on the season to date, their 
recommendations for improvements and any challenges they are or 
have faced.  The Auditors were all of the view that every areas cane 
audit team for this year was strong with good skills and experience. 
 
A detailed discussion was held on the introduction of the new 
Burdekin Cane Auditing Services company  (BCAS).  BCAS is 
intended to be operational before next season and will be the 
company that will recruit, employ and train the cane auditors.  
Currently cane auditors are employed by Wilmar with their costs 
being covered on a 50:50 basis between Wilmar and growers with 
each contributing 4.5 cents per tonne. 

The Auditors provided an overview of their special areas of interest 
which included putting in place improvements in the process of 
recording Trip Times, putting forward suggestions for a better way 
to average Fibre at the start of the season,  thoughts on an issue 
with the Ash formula, converting from the use of plastic  to glass 
measurement containers to reduce contamination and to improve 
the overall lab processes and  changes in the process which resulted 
in massive reduction in missed samples.   
 
The ongoing issue with recording the correct varieties on 
consignment notes was discussed at length.   
 
The Auditors strongly stressed that they felt it was important that 
growers understood the work that the Auditors do on their behalf 
and that growers should have a general understanding of the Cane 
Analysis Program.  This program covers the process for the 
weighing, sampling and analysis of cane and the audit functions for 
these processes.    The Auditors advised they welcomed phone calls 
from growers if there was any concerns whatsoever and 
encouraged growers to accept Wilmar’s invitation to undertake a 
mill tour.   
 
Canegrowers has recently engaged Bernard Milford to undertake an 
external review of the Cane Analysis and Audit Systems.  This 
review was undertaken in July and included onsite inspections. 
Wayne provided the Auditors with general feedback from the 
review and advised   there were “no major concerns with the 
current analysis system”.  

UPDATE ON OWNERSHIP AND LEGAL TITLE TO THE RAW 

SUGAR GROWERS HOLD AN ECONOMIC INTEREST IN CONTINUED 
Each region then provided individual feedback  but overall the comments were the same …we need to settle the issue of growers having 
legal title to their 2/3rd economic interest sugar before any further discussions relating to who and how the sugar is marketed occurred.  
 
It was stressed that we see this as building the industry together. 
 
Craig thanked the attendees for their open and honest feedback advising that it was clear what we were saying and the call for growers to 
have title to the sugar had come from left field and that Wilmar was not upset.  Craig advised that Wilmar had provided growers with a 
proposal and now they were happy to receive a proposal from growers for them  to consider, once growers had “fleshed out” the 
proposal. 
 
It was noted that this was Craig’s last week in the industry, everyone wished Craig well and thanked him for the vast improvements made 
to mill performance under his leadership.   
 
As further developments occur we will keep you informed …in the mean time we welcome your thoughts on this important matter …
please contact  Debra (0417 709 435) or Wayne (0428 834 802) or any of your Directors (contact details are on page 2 of canenews). 

Marie Watson Invicta Work Place Co-ordinator (Cane Auditor)  4783 9153 

Mark Saunders Pioneer Work Place Co-ordinator (Cane Auditor)  4782 5436 

Geraldine Cantarella Kalamia Work Place Co-ordinator (Cane Auditor)  4783 0319 

Richard Bond Inkerman Work Place Co-ordinator (Cane Auditor)  4782 1020 
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Disclaimer 
 
In this disclaimer a reference to “CBL ”, “we”, “us” or “our” means 
CANEGROWERS Burdekin Limited and our directors, officers, agents and 
employees. This newsletter has been compiled in good faith by CBL . 
Although we do our very best to present information that is correct and 
accurate, we make no warranties, guarantees or representations about the 
suitability, reliability, currency or accuracy of the information we present in 
this newsletter, for any purposes. 
 
Subject to any terms implied by law and which cannot be excluded, we 
accept no responsibility for any loss, damage, cost or expense incurred by 
you as a result of the use of, or reliance on, any materials and information 
appearing in this newsletter. You, the user, accept sole responsibility and 
risk associated with the use and results of the information appearing in this 
newsletter, and you agree that we will not be liable for any loss or damage 
whatsoever (including through negligence) arising out of, or in connection 
with the use of this newsletter. We recommend that you contact CBL 
before acting on any information provided in this newsletter. 

CONTACT DETAILS 

HEAD OFFICE 
141 Young Street, Ayr 
Office Hours  Mon - Thurs: 9am - 5pm    
Fri:  9am - 3pm 

 
4790 3600 

 

Debra Burden Regional Manager 0417 709 435 
4790 3603 

Wayne Smith Manager: Member Services 0428 834 802 
4790 3604 

Helen Napier Regional Insurance Manager 0408 638 518 
4790 3606 

Michelle Andrews Manager: Finance & Admin 4790 3602 

Tiffany Palmer Payroll & Administration 4790 3601 

Martine Bengoa Insurance Consultant 4790 3605 

PROJECT & TRAINING CENTRE  
68 Tenth Street, Home Hill 
Office Open By Appointment 

 
 

4782 1922 

Gary Halliday Cane BMP Project Officer 0438 747 596 

Email address:  firstname_lastname@canegrowers.com.au 

DIRECTORS  

Phil Marano marano@bigpond.com 

Chair 

0404 004 371 

David Lando david@landoandsons.com.au 

Deputy Chair 

0417 770 345 

Russell Jordan jorfar@exemail.com.au 0427 768 479 

Owen Menkens owen_menkens@hotmail.com 0409 480 179 

Steven Pilla mpbella@bigpond.com.au 0417 071 861 

Roger  
Piva 

rogerdpiva@gmail.com 0429 483 815 

Sib  
Torrisi 

sibbyt58@bigpond.com 0429 827 196 

Arthur Woods artywoods1@bigpond.com 0415 961 945 

The CANEGROWERS Burdekin Directors received a lesson in 
tweeting at their Board meeting this week. 
 
Learning the different platforms twitter is available on and how to 
tweet from a smart phone. 
 
Follow us on twitter @ BurdekinCANE. 

DIRECTORS LEARN TO 

TWEET 

CANEGROWERS 

BURDEKIN APP 
You can now access the canenews from the 
convenience of your  smart phone or tablet 
devices with the CANEGROWERS Burdekin 
app.  
 
The app also contains helpful information 
such as contact details, upcoming events 
and the weather.   
 
To access the app either scan the QR code 
below or in your web browser on your 
phone type in http://apps.appmixpro.com/appm/b0j56sz84scw4r 

then add it to your home screen.  If you have 
trouble accessing the app phone Michelle on 
4790 3600 for assistance. 

http://apps.appmixpro.com/appm/b0j56sz84scw4r
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Mark Whitten 

our Ravensdown  

Account Manager  
 

Call Mark on 0437 748 856  

to start saving money now! 

 

On 30 September 2013, the Sugar Research and Development 
Corporation will close.  
 
Any enquiries after this date regarding funding for new projects, 
milestone reporting or information on projects that have been 
funded through the SRDC should be sent to Dr Michael O'Shea of 
Sugar Research Australia on email: moshea@sugarresearch.com.au 
or phone: 07-3331 3362. 
 
Information requests relating to the operation of SRDC or reporting 
by SRDC should be directed to Peter Ottesen of the Department of 
Agriculture, Fisheries and Forestry on email: 
peter.ottesen@daff.gov.au or phone: 02-6272 3060. 

SRDC CLOSURE 

Commercial scale production of dietary fibre from sugarcane is set 
to get underway creating a new and healthy role for Australian 
sugarcane within the world food industry. 
 
Following successful trials into the Australian and Japanese 
markets, the Federal Government has supported an expansion into 
commercial scale production with a grant of $1.8million through its 
Commercialisation Australia grant program. 
 
KFSU Ltd Managing Director Gordon Edwards said over the coming 
months he would commission a world first manufacturing plant 
that will produce 1,320,000 kilograms of dietary fibre per annum. 
 
“We are extremely grateful for this support from 
Commercialisation Australia which signals confidence in the 
sugarcane industry, our process, and our ambition towards 
becoming a leader in the field of sugarcane diversification and 
healthy products from agricultural raw materials.” 
 
Mr Edwards said that the sugarcane dietary fibre excited food 
technologists seven years ago when pioneering research and 
development revealed the potential to enhance baked goods, 
health and medical foods, snacks and small goods. 
 
“This functional food ingredient originates from the fibrous 
component of sugarcane which has traditionally been burnt as 
boiler fuel in the sugar milling process. 
 
“KFSU now has the ability to utilize 100% of the sugarcane plant as 
a food source.” 
 
KFSU Ltd officially launched the dietary fibre product, Kfibre™, and 
opened a factory in Ayr in October of 2011, with a small-scale 
proof-of-concept line designed to fine-tune the product and test 
markets.  Strategically located in the Burdekin cane growing area 
of North Queensland, the factory has potential to supply into 
Australia, Japan, America and eventually China where there is 

enormous demand for natural ingredients that have the potential 
to improve food products and the general human health. 
 
“Traditionally sugarcane has produced only one export crop being 
sugar, which is highly vulnerable to the vagaries of commodity 
pricing. This Kfibre™ product will help the industry to diversify and 
value add,” Mr Edwards said.  
 
“For farmers, the product has a higher return than sugar, which 
has piqued interest from other cane growing regions,” he said. 
 
“Consumers in developed countries are increasingly discerning, 
some obsessively so, about additives and allergens, which has 
created enormous demand within food manufacturing for natural 
alternatives to traditional wheat-based fibres. 
 
“Our technology applies a unique chemical-free process which 
maintains the ‘all-natural’ quality and inherent goodness of 
sugarcane without the sugar.  
 
“We have full traceability from the consumer back to the farmer 
which is desired by medical food manufacturers. 
 
“When added to food the Kfibre™ powder is shown to lower the GI 
of the food, and exhibit health benefits associated with dietary 
fibres such as improved bowel and gut health. Mr Edwards said 
ongoing research would investigate further health benefits 
distinctive to Kfibre™. 
 
“Consumer response trials have demonstrated that the product 
from the proof- of-concept line has high acceptance at a retail 
level. With the assistance of the Federal Government grant KFSU 
has the capacity to commercialisation the technology.” 
 
KFSU would like to thank supporters and shareholders who have 
made this journey possible, in particular, the farmers and the 
Burdekin community. 

WORLD FIRST DIETARY FIBRE SET FOR 
COMMERCIAL SCALE PRODUCTION 

mailto:moshea@sugarresearch.com.au
mailto:peter.ottesen@daff.gov.au
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SAFETY UPDATE 

Sugar Cane Message from Ayr 

Officer in Charge 

August 29, 2013 at 2:53 pm by Crime Prevention 
Officer Brad Taylor  

Local Ayr Police would like to remind those involved in the 
transportation of sugar cane of their obligations relating to the 
securing of their load after receiving complaints from concerned 
citizens. 

When operators are transporting sugar cane, they should take 
steps in ensuring that cane billets do not fall from the varying cane 
transporters in an effort to both comply with legislation and 
possibly reduce or remove any civil liability which may occur 
should an incident occur. 

Having spoken to the various cane growers organisations in the 
Burdekin, it is quite apparent that they are also putting out the 
same message with respect of loading of cane bins through 
continuing advice and education. 

These organisations have or are able to offer guidelines titled “For 
the loading of sugar industry cane haulage units for travel on public 
roads and compliance with load restraint regulations”. 

A recent meeting in Brisbane with the Transport and Main Roads 
operations management and Canegrowers Road Safety Advisory 
Committee have negotiated the continued use of the above 
guidelines. For the cane industry, this means continued approval to 
load cane bins to a peak in such a manner that the resulting 
freeboard (vertical distance between the top rail of the bin and the 
lower edge of the cane peak) is sufficient to contain any settling 
which, by nature of the trip, is likely to occur and the operators are 
not required to cover the load. The onus is on the loader (harvester 
driver) to ensure bins are appropriately filled. Spillage of the load is 
a breach of these guidelines as well as the Transport Operations 
(Road Use Management – Road Rules) Regulations 2009 as 
outlined above. 

I would encourage any operator 
who is not sure of any of these 
requirements to contact their 
local cane growers’ organisation. 

The drivers of heavy vehicles are 
required to produce their heavy 
vehicle licence on demand to 
Police. Should the driver of a 
vehicle be issued with a Traffic 
Infringement Notice for this 
offence, it will attract a $220 fine 
but no demerit points.  

http://mypolice.qld.gov.au/townsville/2013/08/29/sugar-cane-message-from-ayr-officer-in-charge/
http://mypolice.qld.gov.au/townsville/author/townsvillebrad/
http://mypolice.qld.gov.au/townsville/author/townsvillebrad/
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we will do our best to save you money! 

CANEGROWERS Insurance Brokers 

 

QSL UPDATE BY CARLA KEITH 
This season QSL’s expecting to receive 
roughly 2.8 million tonnes of raw sugar, 

which is slightly higher than earlier estimates. Of this, around 
570,000 tonnes has been allocated to the QSL Harvest Pool 
Production Buffer.  We expect to start receiving sugar allocated to 
the buffer next month and are actively managing storage in our 
sheds to accommodate this sugar.  
 
Financing  
As you know, QSL has a well established financing structure that 
allows us to continue to provide advance payments to millers, 
which they pass onto growers throughout the year. We are able to 
do this at low rates, currently around three percent. We do not 
add a margin to this interest cost for the Advances Program, 
essentially charging it back to the industry at cost. We are able to 
do this through our three-year $500 million credit facility 
combined with our commercial paper program.  
 
The Advances Program is a proportional system which means that 
while the percentage increment of each payment is the same for 
all pools, the actual advance rate paid (per metric tonne IPS) differs 
between millers, depending on QSL’s forecast of the estimated net 
pool price of each pool at the time the payment is made, and the 
tonnage allocated to individual pools by each miller.  
 
The QSL Board sets the monthly rates at which the payments are 
progressively made and in this respect will soon reviewing the next 
round of indicative rates for October and November. The indicative 
rates are currently 65% and 67.5% for Oct and November 
respectively. 
 
Pricing  
Growers can monitor and track the performance of QSL’s pricing 
pools via the Price Pool Matrices, published on our website 
(www.qsl.com.au).  This information is updated regularly and is all 
about giving growers a sense of how the QSL-managed pools are 
performing over the current season.  The prices given are in Gross 
$A dollars/ IPS tonnes and don’t include a firm shared pool 
allocation and are current as at 16.08.13. 

Marketing  
 
The term ‘marketing’ is often used to describe the entire model 
under which QSL operates; however, it’s one of four value offerings 
(financing, pricing, marketing and logistics) provided by us to our 
members.  Put simply, marketing for us is the physical selling of 
raw sugar to our international customers.  It’s an area where great 
opportunities exist to derive value through the negotiation of 

premiums, which are allocated to the QSL Shared Pool.  The value 
of physical raw sugar above the ICE 11 futures market price 
reflects: 
 

 freight – advantage of buying raw sugar from Queensland as 
opposed to next best alternative source 

 shipping flexibility and reliability  the quality attributes 
(other than pol) of any alternative raw sugar available 
within the shipping period e.g. consistent quality  

 
QSL has a team of professionals working to obtain the best returns 
for members, which are paid in addition to the ICE 11 sugar price. 
Our marketing team are also always looking to capture the best 
returns for the US Quota market. For most of the 2012/13 season 
we have seen little value in selling into the US ICE 16 market, as 
there was more money to be made selling into Asia.  However, 
we’ve recently seen the Far East Premium weaken slightly and 
exercised our option to capture some higher values within the US 
market.  
 
Logistics  
 

 QSL continues to actively manage storage peaks and 
prepare for the receipt of buffer tonnage due next month. 

 The first stage of dredging at Bundaberg Port is due to be 
completed this week which will allow for larger ships to 
access the port to export sugar directly to customers.  

 QSL’s chartering manager, Kuldeep Singh, continues to work 
closely with the marketing team to maximise opportunities 
to broker the best deals for our members. We are able to 
achieve cost reductions in chartering by managing 
Queensland’s export sugar in bulk and optimising the 
flexibility provided through the six bulk sugar terminals.  

 Keeping his eye out for new developments, Kuldeep is 
currently assessing the emergence  of ‘eco-vessels’, which 
are fuel efficient vessels being purchased by a number of 
key freight and chartering companies around the world. We 
look forward to bringing you more information on this in 
the future.  

 
Carla Keith, QSL Industry Relationship Manager Ph: 0409 372 305 
Email: Carla.Keith@qsl.com.au  

  2013 Gross 

QSL Harvest Pool $393 

QSL Discretionary Pool $395 

QSL Actively Managed Pool $404 

QSL Guaranteed Floor Pool $392 

QSL US Quota Pool $471 

QSL 2013 Season Forward Pool $428 

QSL 2014 Season Forward Pool $413 Is your insurance due 
next month?  Drop in 
a copy of your policy 
today and see what 

CANEGROWERS 
Insurance   

can do for you. 

http://www.qsl.com.au
mailto:Carla.Keith@qsl.com.au
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PRICING INFORMATION 
2013 Season Advances & Payments 

as at 2 August 2013 

 

* paid 

+ scheduled 

 
The Advance Program is a guide only. CANEGROWERS Burdekin takes no 
responsibility for its accuracy.  It only applies to growers who did not 
forward price for 2013 (the default method).  Growers who have forward 
priced for 2013 will be paid the same percentage of their final expected 
proceeds.  For individual advance rates check your grower forecast on 
the Wilmar website.  

 

Wilmar Indicative Future Sugar Prices 

as at 6 September 2013 

 
 

 

Estimated QSL Pool Prices 

As at 16 August 2013 

See www.qslcom.au for more information 

  
$/tonne IPS 

% estimated 

return 

Initial * $219   

22 August 13 $235   

26 September 13 $244   

24 October 13 $254   

21 November 13 $264   

19 December 13 $274   

23 January 14 $277 72.5% 

20 February 14 $286 75% 

20 March 14 $306 80% 

24 April 14 $325 85% 

22 May 14 $344 90% 

26 June 14 $363 95% 

Final Payment $382 100% 

  Gross Net 

2013 Season $405 $381 

2014 Season $428 $404 

2015 Season $449 $425 

2016 Season $461 $437 

 $/Tonne IPS GROSS 

QSL Harvest Pool $393 

QSL Discretionary Pool $395 

QSL Actively Managed Pool $404 

QSL Guaranteed Floor Pool $392 

QSL US Quota Pool $471 

QSL 2013 Season Forward Pool $428 

QSL 2014 Season Forward Pool $413 

 MARKET OVERVIEW  
BY QSL TREASURER 

STEPHEN STONE  

Sugar  
 
After a lack-lustre start to the fortnight, world sugar prices found 
strong support as sugar currencies recovered. The weaker econom-
ic data in the US led to a retraction in recent US dollar strength, 
forcing sugar producers to curb their pricing enthusiasm. In addi-
tion, rumours that the Brazilians may increase gasoline/diesel pric-
es were well received, despite no confirmation from authorities.  
The raw sugar futures market rallied strongly at the end of last 
week, breaking out of narrow ranges to finish the fortnight 2% 
higher in the Oct13 position at 16.79 c/lb.  
 
Lower Brazilian sugarcane production forecasts, due to rain and 
frost, have also had a positive impact on market sentiment. Some 
of the larger sugar analysts are suggesting the global balance sheet 
is looking tighter ahead, which should influence futures markets in 
a positive way. The white premium has also firmed-up on the back 
of a boost in food stock by Middle East buyers due to activities oc-
curring in Syria. 
 
The sugar market is now somewhat in a state of flux. The funda-
mentals are increasingly positive, countered by a strengthening US 
dollar trend which is lowering the cost of production for the larger 
sugar producing nations. These opposing dynamics may see an 
increase in market volatility, however, we believe the outlook for 
sugar prices remains generally positive. 
 
Currency 
 
The Australian dollar seems to have found a short-term base after 
a period of significant weakness. Positive economic data in China 
and locally, combined with a broader retraction in the US dollar 
strength has seen the currency recover to the US93 cent level.  
 
The month of September presents as a possible watershed for 
global asset markets. The Federal Reserve meets on 19 September 
to decide future interest rate direction. The policy announcements 
delivered will set the tone for all markets, confirming or stalling the 
current US dollar direction. The Australian dollar will react accord-
ingly, yet the higher this retraction takes us, the more savage could 
be the fall if ‘tapering’ of the US liquidity program is confirmed.  
 
Notwithstanding the recent currency strength, we believe the Aus-
tralian dollar will continue to weaken into the 2014 calendar year 
and provide relief for Australian exporters.   
 
While all care is taken in the preparation of this report the reliability or accuracy of 
the information provided in the document is not guaranteed. QSL does not accept 
any responsibility to any person for the decisions and actions taken by that person 
with respect to any of the information contained in this report.  
 
QSL is a global leader in raw sugar marketing and supports the development of the 
Australian sugar industry by providing high quality marketing, information and 
logistics services to Queensland growers and millers. To receive market updates 
and other news via email, visit www.qsl.com.au 
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http://www.bses.com.au/page/library/videos  

CANEGROWERS WEATHER 

UPDATE  

Did you know the CANEGROWERS website has a section 
dedicated to weather?  When you log onto the website there 
is a weather tab at the end of the header bar.  Click on this, 
enter your postcode and the weeks forecast for your area 
will be displayed.  The forecast for Giru is represented below. 

DATES TO REMEMBER 
 

5 November 
LBLCA (Landcare) Meeting 

5.00pm 
John Hy Peake Room, Burdekin Shire Council 

 
 

21 November 
CANEGROWERS Burdekin AGM 
CANEGROWERS Hall, Home Hill 

http://www.bses.com.au/page/library/videos
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AusBiotech’s agriculture, food, water and energy nexus  

AusBiotech will be holding a conference in Melbourne on 
Wednesday 18 September. The conference brings together 
government and industry leaders to discuss the role of 
biotechnology in addressing the looming population growth in 
relation to energy, food, water and agriculture.  

A discounted rate may be available for NFF members, for more 
information contact Alina Tooley via Atooley@ausbiotech.org. 

For further information on the conference please visit the 
AusBiotech website here. 

National Farmers’ FederationNational Farmers’ FederationNational Farmers’ Federation———UpdateUpdateUpdate   

KG2 report highlights importance of NBN to farmers 

A comprehensive audit released by KG2 (formerly known as 
Kaliber Research Group) has found that 46 per cent of farmers 
surveyed would find the increased bandwidth provided by the 
NBN as “beneficial or extremely beneficial”. 

The Source Resource is an audit of how Australian farmers get 
their information through various channels. The audit showed 
internet usage in farm businesses has surged with farmers 
spending an average of 8.5 hours on the internet per week 
compared with 5.6 hours in 2010. 

The data shows that farmers use the internet for email (49 
percent), banking (38 percent), weather information (32 
percent) and product information (31 per cent), highlighting the 
importance of internet access for increased productivity on farm 
businesses.   

KG2 were one of the research partners involved in developing 
the NFF’s Blueprint for Australian Agriculture which identified 
competitiveness as a key priority for the future of agriculture 
with infrastructure outlined as being of particular importance.  

For more information contact KG2 researcher Robert Woods on 
(02) 9191 9845 or email rwoods@kg2.com.au  

ABC’s Heywire competition closes 16 September 

Entries for the Heywire competition close next Monday 16 
September. The competition is open to people aged 16-22, to 
submit a story created in any form of media about life in 
Australia outside the major cities.  

Winners will have their stories featured on ABC Local Radio, 
ABC Radio National, ABC TV and abc.net.au and will also score 
an all-expenses-paid trip to the Heywire Regional Youth Summit 
in Canberra in February 2014.  

Entries can be submitted through the Heywire website here. 

Federal Election Wash-up 
Following from last Saturday’s election, we now have a change 
of government, with the Coalition winning the election with a 
clear margin.  
Now that the race is over, the NFF will be calling on the newly 
elected Government to get down to work in turning their election 
promises for agriculture into clear outcomes for the sector.  
The Coalition’s agriculture policies announced during the 
election included promises to: 

 Remove red tape; 

 Complete trade agreements including a meaningful 

outcome for agriculture; 

 Invest $100 million in agricultural innovation, RD&E; 

 Reinstate $2.2 million in native title respondent funding; 

 Invest $15 million in helping small exporters meet the costs 

of trade; 

 Invest $8 million in minor use chemical permits to increase 

access for farmers; 

 Commit $2 million to agricultural education, to help embed 

agriculture in the national curriculum; and 

 Invest $100 million in improving mobile phone coverage for 

rural and regional communities. 
We will continue to work with the Government to implement 
these important policies in a timely fashion, so that their benefits 
can be felt across the sector as soon as possible. The first step 
will be sending letters to the new relevant Ministers to touch 
base about the specific policy priorities in their portfolios, and 
working with them to begin the process towards 
implementation.  
The NFF released three election scorecards in the lead-up to 
polling day. The first was released prior to the release of the 
Coalition’s ag policies, but after Labour and the Greens had 
released their policies; the second was released following the 
Coalition’s announcement, and was re-marked according to the 
strengths of those policies; and the final scorecard came after 
Labour released a new round of ag policies, in direct response 
to our scoring of the three parties. The scorecards played an 
important role in holding the three major parties to account in 
terms of their commitment to agriculture, and helped keep 
agriculture as a national priority during the election campaign.  

For more, read the NFF release on the elections result here. 

NFF attendance at the Trans Pacific Partnership 

negotiations 

The NFF led an industry delegation to the 19th Round of the 
Trans Pacific Partnership (TPP) negotiations in Brunei from 26-
30 August.  The NFF attends the meetings to represent the 
Australian farm sector; to ensure the Australian government 
recognises the importance of a good outcome for agriculture; 
and to reiterate to participating country negotiators that the 
Australian farm sector cannot accept or embrace a deal that 
doesn’t provide improved outcomes. 

The Delegation held a number of valuable meetings where the 
views of the Australian farm sector were clearly communicated. 
Meetings were held with negotiators from all major TPP 
countries. In addition, a number of meetings were held with key 
stakeholders including Japanese DIET members, Japanese 
farm group JA Zenchu and industry delegations from other 
participating countries, including Canada and Mexico. In short, 
the TPP is progressing well but there is still considerable work 
to do before agreement on key issues, including agriculture 
market access, will be achieved. It is expected that there will be 
an announcement of “substantial progress” as part of the APEC 
meeting in early October, but more work is required. For more 
information contact Tony Mahar via tmahar@nff.org.au 

mailto:Atooley@ausbiotech.org
http://www.ausbiotech.org/evredir.asp?evlink=https%3A%2F%2Fwww.eventspro.net%2Fausbiotech%2Fcm.esp%3Fid%3D7300040%26start%3Deiscript%26pageid%3DEVENTDET%26ev%3D130918
mailto:rwoods@kg2.com.au
http://www.abc.net.au/heywire/stories/2012/03/3460119.htm
http://www.nff.org.au/read/4219/election-over-now-time-for-real.html
mailto:tmahar@nff.org.au
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