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cancancaneeenewsnewsnews   

CANEGROWERS Burdekin Ltd  Newsletter Edition 2016/06 Distributed: Friday 19 February 2016 

Member Information Forum Feedback 

This edition of canenews is dedicated to providing feedback on the sessions presented by SRA, QRAA, Smartcane BMP and 

QSL to the 58 attendees at the first Member Information Session for 2016 which was held at Canegrowers Hall on Tuesday 16th 

February. 

2016 Pricing Nomination Close Date 
A  reminder that the Nomination Close Date for 2016 season pricing is 5pm 23rd February 

2016.  

Any growers that are wishing to Forward Price must have their orders (i.e. - tonnes of sugar they 

wish to nominate into committed tonnage pools) into the system by 5pm on the  23rd February.   

Growers may elect to commit up to a maximum of 60 per cent of the production they estimate to 

any of the Wilmar & QSL Pricing Mechanisms. 

Growers who have not already undertaken any Forward Pricing for the 2016 season but wish to 

do so: 

Log in via the Grower Pricing Website and: 

 i.   Nominate your expected Hectares and Tonnes of cane production – via MANAGE PROFILE  

ii.   Next, click on CREATE ORDERS button to submit your orders or nominations. 

iii.   Use the Step-by-Step Guide which has been posted for more detailed instructions.  

If you would like assistance placing your order Michelle and Tiffany are available in the office.  

Please bring your grower web log in details  with you when requiring assistance. 
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The Board of SRA were forum guests and SRA Chairman Dr Ron 

Swindells and SRA CEO Neil Fisher provided the key forum 

address.  The main points highlighted included: 

 SRA very much appreciates that the cane industry owns 

SRA ..SRA works for you ..SRA invests in R&D to make 

growers and millers more productive, profitable and 

sustainable  

 SRA’s four priority areas for investment include: 

 YCS 

 Conventional and GM plant breeding 

 Adoption and 

 Harvest Losses 

 In 2015/16, the State Government is contributing  $4.1m and 

Federal Government is contributing $5.8m. Growers and 

millers are contributing around $12m each (being 35 cents 

per tonne) 

 Dr Bert Collard has recently been appointed to lead the breeding team with a focus to drive innovation, and he will start this 

role at Meringa on February 29. Currently it takes around 12 years for a new variety to be released and SRA understands 

growers want this time line reduced  

 In its final years of operation, BSES was experiencing financial challenges and SRA inherited the BSES assets.  Many of 

these assets need investment.  SRA has developed a comprehensive asset management plan, and it will take time and 

money to bring the assets back up to scratch 

 GM cane ...SRA have trials in the ground and there is potential to deliver cost savings and productivity advances through GM 

sugarcane, but there is a lot of movement in this space around the appetite for GM cane and corporate movement with the big 

companies involved. DuPont for example has recently retrenched a large number of employees.  SRA will talk to industry 

about the way forward. Watch this space 

 SRA is conscious of the need to invest in research that benefits all farm businesses. This requires scalability of research and 

recognition of the diversity of business sizes. About 30% of farms produce 70% of cane whilst 44% of farms produce 12% 

of cane  

 The Burdekin is a key research hub for SRA. It has 23 permanent employees and 7 casual employees. Main research 

activities  include:  Plant breeding, YCS research, GM cane, fertiliser efficiency and harvest losses 

 SRA funded 50% of the recent ABARES survey into Cane Farm Productivity and Profitability (click here). This survey 

indicated 58% of Burdekin cane farm ran at a loss for 2013/14...total cash costs excluding loan interest = $3220 per ha ..the 

high costs associated with water and electricity impacted  

 Growers are clear that the biggest area of focus for SRA is Varieties.  Depending on the decision of the regions Variety 

Adoption Committee, two advanced clones may be released in 2016 for the Burdekin  

 Research must have a clear path to adoption.  The Burdekin has two Adoption Officers to be the conduit for local 

intelligence between industry and SRA, being Belinda Billing and newly appointed Andres Jaramillo 

 SRA is working with its local Delegates to strengthen the relationship between them and SRA. For the Burdekin, four Grower 

Delegates were elected in 2014 and there are two miller delegates.    The next election is due in 2018.  The key role for Local 

Delegates is to provide a positive and useful two-way relationship between Members and SRA 

SRA Session at the member forumSRA Session at the member forumSRA Session at the member forum   

Mr Ian Sampson (SRA Director), Mr Mike Gilmour (SRA Director),      
Mr Michael Shannon (SRA Company Secretary/Legal Counsel),        

Mr Neil Fisher (SRA CEO), Dr Ron Swindells (SRA Chair),               
Mrs Debra Buren (General Manager Canegrowers Burdekin),            

Mr Peter Crowley (Northern Client Liaison Officer QRAA),                  
Mr Phil Marano (Chair Canegrowers Burdekin), Dr Guy Roth (SRA 
Director), Dr Helen Garnett(SRA Director), Dr Ian Johnsson (SRA 

Director), Mr Steve Guazzo (SRA Director) 

http://data.daff.gov.au/data/warehouse/9aab/9aabf/2015/asffpd9absf20151218/AustSugarcaneFrmFinPerform2013-14_v1.0.0.pdf
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 On the topic of who is a Member of SRA, it was made clear that just because growers contribute the compulsory 35c per 

tonne levy this does not mean they are automatically members of SRA.  To be a Member requires the Grower to complete a 

Membership Form. Membership is free and allows levy payers to communicate with SRA and vice versa.  SRA encourages 

all growers to become Members and advised that SRA does not have a list of who is a grower so they cannot actively contact 

growers who have not completed the membership form. If you would like to become a member email Andrea Evers 

aevers@sugarresearch.com.au  

 SRA is continuing its focus on reducing Harvest Losses with research programs funded by SRA. It has also submitted an 

application to the Rural R&D for Profit program, round two. 

 Following demand from Productivity Services, SRA has fast-tracked a new project to develop a business case to implement a 

new sampling and testing method for RSD (ratoon stunting disease) .The project is working toward adoption for 2017.  

Sampling to be more efficient in the field and testing to be more sensitive in the lab. 

 on the topic of Nitrogen, SRA reaffirmed its commitment to improving productivity and profitability of growers and millers and 

its participation in Nitrogen research ensured that industry has a creditable and science-based voice at the table.  The 

validation of SIX EASY STEPS was a key point 

 SRA have developed a Performance Report  (click here) that has been mailed to all Members to 

ensure growers know that their 35 cent levy is being used wisely.  The report is based on what 

SRA did and what the result of this action was,   such as how many growers adopted the changed 

practice from research investments.  This Performance Report will be enhanced each year.  

Growers are encouraged to provide feedback to their Local Delegates or to the Adoption Officers 

on what they would like to see improved.     

Click here for the full SRA presentation. 

What SRA had to say about YCS 
There are four major YCS research projects: SRA (2), CSIRO, Western Sydney University. 

Despite a significant effort in the past three years, the causal factors for YCS remain unknown.  This is 

the most pressing concern for the cane industry. 

SRA recently instigated an independent review and scientific evaluation to see if the investment has 

been well spent.  The review made a number of recommendations which SRA is enacting.   

 

 

 

 

 

The following is a summary of YCS research activities 

in the Burdekin: 

 Major round of YCS sampling in Burdekin in 

February. This is an integrated effort across the 

research program. 

 SRA has four field trials and two pot trials in the 

Burdekin.  

 One field trial is a collaboration with BPS. 

 This includes three trials on Ian Shepherdson’s 

farm. 

SRA Session SRA Session SRA Session continuedcontinuedcontinued   

Ian Shepherdson with YCS 

mailto:aevers@sugarresearch.com.au
http://www.sugarresearch.com.au/icms_docs/225228_SRA_Performance_Report_2014_2015.pdf
http://files.canegrowers.com.au/Burdekin/canenewslinks/SRA%20PPT%20Burdekin%20CANEGROWERS%20forum.pdf
http://www.sugarresearch.com.au/icms_docs/225228_SRA_Performance_Report_2014_2015.pdf
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Peter Crowley, the Northern Region Client Liaison Officer for 

QRAA, spoke to the Member Information Forum attendees on 

the services the QRAA has to offer Burdekin cane farmers.   

Peter’s key message was that cane farmers should not self-

assess ...give him a call to determine if you are eligible for 

any of the assistance programs the QRAA administers.  

Peter also commented that people should not believe everything 

they hear from media on the topic of people being declined for 

Government assistance ...it is only the small minority of 

applications that are declined that people make noise about 

whilst the vast majority of applications that are approved people 

just go about their business and no-one hears anything.    Peter 

also stated that he receives calls every day from people wanting 

to access the First Start Loans to buy a farm. 

QRAA administers programs on behalf of the Federal and State Government.  All programs focus either on increasing the 

sustainability and profitability of rural and regional enterprises or on restoring businesses following significant natural disasters. 

Peter provided an overview of the key programs QRAA are currently offering as follows: 

Sustainability Loans ..these loans are available to upgrade, expand or diversify a farmers current operation to improve the 

enterprise productivity ..Peter highlighted these loans could be used (amongst other uses) for the establishment of renewable 

energy systems (eg solar) for long term sustainability.  Click here for full information. 

First Start Loans ... these loans are mainly for an initial purchase  or to become a partner in an existing enterprise.  Borrowers 

need 50% equity.  Many families access this loan to allow children to buy into the business...the 50% equity could be gifted.     

Click here for full information.   

Both the Sustainability Loans and the First Start Loans are funded by the State Government and 

have no fees and charges, no penalties for early payout, repayment terms up to 20 years, 

interest only options up to 2 years and can be set up as joint finance with the farmers 

existing bank.  The maximum available is $650k.   The low interest rates are currently 

set at: 

 one year fixed     3.39% 

 three years fixed  3.38% 

 five years fixed  3.56% 

The Drought Concessional Loans and the Drought Recover Concessional Loans are funded by the Federal Government.   

Peter advised that these loans are a bit tricky for cane farmers but he stressed the approval rate is higher than you would 

believe ...peter again stressed that growers should not self-assess.   

The basic conditions of the Drought Concessional Loans are ...maximum $1m, interest rate is currently 3.05% interest only basis, 

5 year term and are available to restructure existing debt or to cover operational expenses necessary for normal continuation of 

business or for drought recovery and preparedness.  Click here for more information.   

The Drought Recovery Concessional Loans are available for refinancing the operational expenses & preparedness component of 

a Drought Concessional Loan or planting or restocking, a maximum of $1m, interest rate is currently 2.71% and can be over a 10 

year term with the first 5 years interest only.   Click here for more information.    

Peter advised that although he is based in Mackay he is regularly in the Burdekin and can meet with growers on farm or at the 

Canegrowers office ...his contact details are:  Free call 1800 623 946  or mobile  0427 770 147  or 

Peter.Crowley@qraa.qld.gov.au    

Click here for the full QRAA presentation. 

Peter Crowley, Northern Region Client Liaison Officer for QRAA 

QRAA Session at the member forumQRAA Session at the member forumQRAA Session at the member forum   

Peter will be available in the 

CANEGROWERS Burdekin office 

on the 21st & 22nd March, to 

make an appointment to see Peter 

contact the CANEGROWERS 

office on 4790 3600. 

http://www.qraa.qld.gov.au/current-programs/Productivity-Loans/sustainability-loan/Sustainability-Loan-Primary-producer
http://www.qraa.qld.gov.au/current-programs/Productivity-Loans/first-start-loan/First-Start-Loan-Primary-producer
http://www.qraa.qld.gov.au/current-programs/drought-concessional-loans-scheme
http://www.qraa.qld.gov.au/current-programs/drought-recovery-concessional-loans
mailto:Peter.Crowley@qraa.qld.gov.au
http://files.canegrowers.com.au/Burdekin/canenewslinks/QRAA%20Canegrowers%20Burdekin%20presentation%202.pdf
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Terry Granshaw, the Burdekin Smartcane BMP Officer provided to the member information forum attendees an update on the 

program advising that 1,351 growers are now registered state-wide.  In the Burdekin, 160 growers representing 34,250 Ha have 

now completed the self assessment for the three core water quality modules.  Whilst 49 Growers are now accredited state-

wide ....9 of which are from the Burdekin. 

Terry advised that from his view growers should think of Smartcane BMP as a tool to improve their business rather than as a 

penalty that if they do not undertake the program they will be audited by the recently appointed Reef Compliance Officers 

following the thawing out of Reef Regulations. 

Growers are using Smartcane BMP to create solutions.  As an example, Terry 

advised all growers have a legal responsibility to ensure their chemicals are 

stored correctly and uncompliant chemical sheds are an issue.  Terry provided 

the simple cost effective fully compliant portable chemical shed option 

developed by local grower Gary Spotswood as an option to comply.   

Terry highlighted on several occasions the need for growers to maintain 

records...if they have not maintained records in the past ...Terry encouraged 

them to start recording today ...Terry highlighted the various tools that are 

available including APPs that growers can utilise via Smartphones,  making 

full use of their GPS or just using the good old exercise book.    

Terry advised that records for irrigation have been a challenge for growers undertaking the Smartcane BMP program but BPS 

now have access to a really good tool called Irrigweb. 

A separate benefit is that there is a movement towards applicants for grant funding to have completed Smartcane BMP to be 

eligible. 

Terry provided a short overview on the work that he understands is going to be undertaken by the  recently appointed  Reef 

Compliance Officers.   Basically, they will be focused on Nitrogen. They will be interested in grower’s soil tests, record keeping 

and nutrient application.  Growers will firstly receive contact from a Compliance Officer (please be assured contact details are not 

being provided by Terry nor by Canegrowers).  If the Grower is accredited for Smartcane all they need to do is supply a letter of 

accreditation to the Compliance Officer (Canegrowers Qld will supply these letters).  If the grower is in the process of undertaking 

their accreditation it is thought the Compliance Officer will visit the grower to discuss how far the grower has progressed toward 

achieving BMP accreditation, but these growers will not be high priority.  It is understood the Compliance Officers key focus will 

be on growers who are not part of the Smartcane BMP program. 

To commence the journey to Smartcane BMP accreditation 

contact Terry on 0437 553 149 or tgranshaw@bps.net.au 

Click here for the full Smartcane BMP presentation. 

Compliant chemical storage solution developed by local 
grower Gary Spotswood 

Smartcane BMP Session at the forumSmartcane BMP Session at the forumSmartcane BMP Session at the forum   

http://files.canegrowers.com.au/Burdekin/canenewslinks/BMP%20powerpoint%20presentation.pdf
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Carla Keith, QSL’s Industry Relationship Manager advised member information forum attendees that it’s that time of year again to 

finalise their 2016-Season Pricing decisions with Wilmar by 5pm Tuesday 23 February.  All Growers, whether they are under 

taking individual pricing (Target or Call Pool options), or participating in a QSL-managed pool, must finalise their allocations with 

their Mill by this date.  Wilmar is required to finalise this information for QSL on Monday 29 February, with QSL to begin pricing 

sugar for the upcoming season on Tuesday 1 March. 

This year’s pool offering are the same as the 2015-Season. Carla spoke to the below overview of the QSL-managed pools for 

2016-Season. Some attendees were surprised to note the QSL Harvest Pool is defined as having the highest  price risk of QSL’s 

pools – because the pool’s primary objective is to manage possible fluctuations in production across the season and so a portion 

of it (roughly half) is not sold or priced until the sugar is delivered to QSL (usually around October/November) .  This means QSL 

has a shorter window to price this sugar and could be forced to price and sell into a potentially lower (or higher) market.  

QSL cannot guarantee the price performance of these pools 

**    Collective risk is the costs incurred when the Production Buffer fails 

***  High price risk means potentially lower or higher returns 

Key market themes 

Some of the key market themes discussed in the presentation included : 

 Broader macro-economic factors (particularly in China & continuing weakness of the Brazilian Real) are impacting the 

market,  rather than long term supply-demand fundamentals. 

 A likely recovery in raw sugar futures is expected to continue through 2016 , although heightened price volatility can be 

expected, as the world supply-demand balance transitions into the first production deficit in six seasons. How big this deficit 

will be and how long it will stay around is up for some discussion. 

 Recent sugar conference Dubai – big trade houses talking market down while others slightly more positive. 

 The El Nino factor – what impact will this have on Thailand & Brazil? 

 There is an expectation that Brazil could produce an more sugar in 2016/17, compared to 2015/16, which may soak up a lot 

the physical deficit that some market watchers had been anticipating to be anywhere between 2-7 million tonnes.  

 Falling sugar prices and increased gasoline taxes lifted Brazilian hydrous demand to record levels in 2015, pulling more of 

the cane crush away from sugar and toward ethanol production.  It’s likely the sugar mix will continue to favour ethanol in the 

short-medium term. 

Click here for the full QSL presentation. 

QSL Session at the member forumQSL Session at the member forumQSL Session at the member forum   

QSL 
Guaranteed 

Floor Pool 

QSL Actively  Managed 

Pool 

QSL 2-Season Forward Pool 
(Not currently available to Tully 

growers) 

QSL Harvest Pool 

Committed Committed Committed Uncommitted 

Provides a 
guaranteed 
minimum return 
with the potential 
for higher returns 
& 90% advanced 
by 31.12.16 

*Targets the best return 
over the season by pricing 
more frequently as short-
term market opportunities 
arise 

*Priced over 2 seasons that targets 
the best return, with some  pre-set 
triggers 

*Designed to manage a limited 
amount of production variation 

Current season Current season Next  Season Current season 

No discretion +/-30% discretion +/-30% discretion +/-20% discretion 

Individual 
production risk 

Individual production risk Individual production risk Only paid for what is delivered 

**Collective risk **Collective risk **Collective risk **Collective risk 

Low price risk ***High price risk *** High price risk *** High price risk 

http://files.canegrowers.com.au/Burdekin/canenewslinks/QSL%20presentation.pdf
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Are you receiving your 6% discount from 
Queensland Country Health Fund? 
Did you know that our local Queensland Country Health Fund: 

1. exclusively offers  members of Canegrowers Burdekin a CORPORATE discount off 6% of the 

policy of their choice  

2. has a branch in Ayr and Home Hill where you can talk directly to a real person  

3. last year opened their magnificent new Head Office across the road from Myer 

in Townsville and is the only health fund with its head office in North 

Queensland 

4. has just opened a brand new major dental practice under their head office and 

that members of the health fund have access to free general dental   

5. owns accommodation units in Brisbane and Townsville and that these units are 

available for health fund members use when they need to travel for medical 

needs 

6. has been independently awarded the CANSTAR 5 star rating for outstanding 

value on hospital cover for Queensland   

7. is a “not for profit” which means that the profits are directed back to provide 

better services for members 

The real question is why would anyone not have their health fund with 

Queensland Country?   

Quote your 

Canegrowers number to 

receive a 6% corporate 

plan discount.  

Julie Aguirre and Kristen Linton your local 

Burdekin Queensland Country Health Fund 

experts 
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Waterfind Burdekin 

Haughton WSS Water 

Market Summary  

Allocations 

Dam Storage 

The above information is provided by Waterfind.  The 

information provided is of a general nature only and must not 

be relied upon in substitution for professional advice. 

Waterfind accepts no responsibility for the accuracy, 

completeness or timeliness of any information provided. For 

more information click here. 

As at 15 February 2016 

89.7% 

18 Feb 2016 

The dam increased by 13% 

in the last week 

CANEGROWERS 
Queensland … taking up 

the fight on all issues 
affecting cane farmers  

For the week ending 15 February 2016 

Trade 

 The ASA Trade Committee meet this week to progress a 

number of issues including implementation arrangements 

for the Japan-Australia Economic Partnership Agreement, 

market access to China and Indonesia and prepare of the 

EU FTA negotiation. 

Agriculture Competitiveness 

 CANEGROWERS participated in the NFF 

Competitiveness Committee teleconference. 

 CANEGROWERS provided a submission to the 

productivity commissions review into regulation of 

Australian agriculture. 

Electricity 

 CANEGROWERS met with Hugh Grant to plan a 

submission to AER as part of the next stage of the Energy 

Consumers Australia funded project to influence the 

AER’s assessment of Ergon’s Tariff Structure Statement. 

 Inquiry into Regulation in Agriculture 

 CANEGROWERS completed the submission to the 

Productivity Commission Inquiry into Regulation in 

Agriculture 

Transport 

 An update from TMR suggested that the hold up to the 

change from zone 1 conditions to zone 2 was still due to 

the Qld Policy Service who had indicated that they 

supported the change but it was still subject to their 

agreement on the proposed changes in road 

classifications from a related but separate project.  

Training 

 QCGO met with Janice Nelson from Mackay 

CANEGROWERS to discuss training activities in the 

industry.  Janice will be part of the state wide network of 

workforce development advisors working through the rural 

jobs network funded by the State Government. 

 QCGO met with QDAF around building extension 

capacity.  QDAF aim is to build the capacity of delivery 

staff (industry, government, NRM, private) to best support 

Queensland producers in managing their enterprises to 

enhance productivity, profitability and environmental 

outcomes. 

http://bit.ly/Waterfind
http://bit.ly/Waterfind
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Pricing information 

Growers can monitor QSL pool performance via the Price Pool Matrices 

published on the QSL website (www.qsl.com.au). This information is updated 

regularly and provides a sense of how the QSL-managed pools are performing 

over the current season.   

  Gross $/Tonne IPS     

Net 

2015 Season $386 $366 

2016 Season $417 $397 

2017 Season $426 $406 

2018 Season $433 $413 

Estimated QSL 2015 Pool Prices 

As at 29 January 2016 

 $/Tonne IPS 

GROSS 

QSL Harvest Pool $380 

QSL Actively Managed Pool $412 

QSL Guaranteed Floor Pool $408 

QSL US Quota Pool $711 

QSL 2-season Forward Pool 2015 $432 

QSL 3-season Forward Pool 2015 $441 

QSL 2-season Forward Pool 2016 $454 

QSL 3-season Forward Pool 2016 $466 

2015 Season Advances & Payments 

as at 9 February 2016 

* paid 

The Advance Program is a guide only. CANEGROWERS Burdekin takes no 

responsibility for its accuracy.  It only applies to growers who did not forward 

price for 2015 (the default method).  Growers who have forward priced for 

2015 will be paid the same percentage of their final expected proceeds.  For 

individual advance rates check your grower forecast on the Wilmar website.  

  
$/tonne IPS 

% estimated 

return 

Initial * $227   

20 August 15* $243   

22 October 15* $266   

17 December 15* $304   

21 January 16* $314 80.0% 

18 February 16 $316 82.5% 

17 March 16 $326 85.0% 

21 April 16 $335 87.5% 

19 May 16 $345 90.0% 

23 June 16 $364 95.0% 

Final Payment $383 100% 

Wilmar Indicative Future Sugar Prices 

as at 18 February 2016 

February Cane Payment 
Growers are strongly encouraged to review their cash flow 

forecasts for the upcoming 2015 season cane payment on 

February 18.  

The February payment is calculated off QSL Advances and the 

growers net sugar price for all discretionary pricing decisions 

along with harvest pool values. You may notice a significant 

decrease in amounts from the January payment due to: 

1. The January payment was based on a 5% discretionary 

payment increase from December or 80% weighted 

average of the growers’ net sugar price, which 

incorporated market and pool values at the end of 

December 2015, whereas the February payment is based 

on a 2.5% discretionary payment increase from January or 

82.5% of the growers’ net sugar price, and utilised market 

and pool values as at the end of January 2015. The 

Advance Schedules are available on the front page of the 

grower web under Canepay Schedules 

2. Significant decreases in the sugar market has had a 

negative effect on values of grower pricing methods. The 

indicative market price utilised for valuing unpriced 

portions of the pools (all QSL and Wilmar Managed pools, 

harvest pool, and unpriced target and call mechanisms) at 

25th December for January payment was approx. 

$430. The indicative market price used when valuing 

unpriced portions of grower managed pools at 29th 

January for February payment was approx. $397.  

Please contact a member of the grower pricing team should 

you have any further queries. 

James Greenwood  

Ph: 07 4722 1931                                             

Mobile: 0428 195 206                                    

Email: james.greenwood@wilmar.com.au      

John Carmody                                                                               

Ph; 07 4722 1985 

Mobile: 0438 176 335 

Email: john.carmody@wilmar.com.au                 
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DATES TO 

REMEMBER 

Sugar Industry Calendar 

Click here 

Women in Sugar 

Burdekin AGM, 

Wednesday 9 March, 

9.30am @ Canegrowers 

Building, Ayr 

Women In Sugar 

Australia Annual 

Conference, Tuesday & 

Wednesday 15 - 16 

March, Mackay, click 

here to register 

@BurdekinCANE 

CANEGROWERS Burdekin Ltd 

www.canegrowersburdekin.com.au 

Would you like to 

advertise in 

canenews? 

Email 

bdk@canegrowers.com.au  

to receive more 

information 

 

ACTA  BAC  BREC  

Reunion 

28th May 2016 

For further information phone Kimberley 

on 0413 864 784 

http://www.canecalendar.com.au/
http://files.canegrowers.com.au/Burdekin/canenewslinks/WISA%202016%20Registration.pdf
http://files.canegrowers.com.au/Burdekin/canenewslinks/WISA%202016%20Registration.pdf
https://twitter.com/burdekincane
https://www.facebook.com/pages/Canegrowers-Burdekin-Limited/365513130247968?ref=hl
http://www.canegrowersburdekin.com.au
mailto:bdk@canegrowers.com.au
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In critical times like now, between low prices, droughts, high 

electricity costs, high water charges, YCS, and everything else 

that gets thrown at farmers; it is now more important than ever 

to keep the health of your soil at its optimum, so you can keep 

productivity at its maximum. I know this too well, as I am a 

farmer myself, with experience and interests in sugar cane, 

small crops, heavy produce, mangoes, broad acre crops, and 

forestry.  

With all this in mind, can you afford not to use our 

products?  

Don’t sell yourself short! “Remember it pays, not costs, 
to use our products.” If you can’t make money due to low 

prices and all the above, the next best thing is to increase 

productivity, or at least keep the productivity up as high as you 

can. Keeping your soil in tip top condition is the best medicine 

for those bigger production figures that will in turn result in a 

much higher return. Without soil health you can feed your 

crops all sorts of vitamins and minerals but will lack the 

response that you will achieve by having the soil in optimum 

health.  

Let’s talk about input costs  

In times of ever increasing costs of inputs and no letting down, 

we at Inkerman Lime & Gypsum are proud to advise that 

we have made some internal changes and a restructuring of 

our business operations by purchasing our own heavy vehicles 

for road transport, so we could reduce our product costs and in 

turn pass on savings to the customer. In doing so, we created 

extra jobs for our community, a win win for everyone.  

We all should be asking other businesses who directly or 

indirectly benefit from farmers in this region, to help farmers in 

tough times to at least try to follow suit and reduce prices 

wherever they can. This is my challenge to other local business 

owners, “If I can, you can!”  

I would also like to advise that a new crushing plant has 

ensured a very finely ground product which is important for a 

faster reaction in the soils. For those farmers who have their 

own spreaders, we can do you a good deal on bulk deliveries. 

“If things are a bit tight for you speak to us about a payment 

plan.”  

 

Please call Joe, Rosetta & Robert  

for details on prices.  

 Inkerman Lime & Gypsum 

The above is a paid advertisement 



Contact Us 

HEAD OFFICE 

141 Young Street, Ayr 

bdk@canegrowers.com.au 

Office Hours Mon - Thurs: 9am - 5pm   

Fri:  9am - 3pm                                                                                                    

4790 3600  PROJECT & TRAINING CENTRE  

CANEGROWERS Hall,  

68 Tenth Street, Home Hill 

 

Debra Burden General Manager 0417 709 435 

4790 3603 

Wayne Smith Manager: Member Services 0428 834 802 

4790 3604 

Michelle Andrews 

JP (Qual) 

Manager: Finance & Admin 4790 3602 

Tiffany Giardina Payroll & Administration 4790 3601 

Martine Bengoa Insurance Consultant 4790 3605 

0408 638 518 

Email address:  firstname_lastname@canegrowers.com.au 

DIRECTORS  

Phil Marano 

Chair 

marano@bigpond.com 0404 004 371 

David Lando 

Deputy Chair 

david@landoandsons.com.au 0417 770 345 

Russell Jordan jorfar@exemail.com.au 0427 768 479 

Owen Menkens owen_menkens@hotmail.com 0409 480 179 

Steven Pilla mpbella@bigpond.com.au 0417 071 861 

Roger Piva rogerdpiva@gmail.com 0429 483 815 

Sib Torrisi sibbyt58@bigpond.com 0429 827 196 

Arthur Woods artywoods1@bigpond.com 0415 961 945 

canenews  is read by the majority of Burdekin cane 

farmers and their families in the Burdekin.  Copies 

are also circulated to all CANEGROWERS Offices, 

businesses, industry, politicians, Government 

Agencies and members of the community. 

 

Published Weekly by: 

CANEGROWERS Burdekin Limited 

 

ABN:    43 114 632 325 

Postal Address:   PO Box 933,  AYR  QLD  4807 

Telephone:   (07) 4790 3600 

Facsimile:   (07) 4783 4914 

Email:    bdk@canegrowers.com.au 

 

Please direct all advertising enquiries and materials 

to the above. 

Disclaimer 

In this disclaimer a reference to “CBL ”, “we”, “us” or “our” 

means CANEGROWERS Burdekin Limited and our 

directors, officers, agents and employees. This newsletter 

has been compiled in good faith by CBL . Although we do 

our very best to present information that is correct and 

accurate, we make no warranties, guarantees or 

representations about the suitability, reliability, currency or 

accuracy of the information we present in this newsletter, 

for any purposes. 

Subject to any terms implied by law and which cannot be 

excluded, we accept no responsibility for any loss, 

damage, cost or expense incurred by you as a result of 

the use of, or reliance on, any materials and information 

appearing in this newsletter. You, the user, accept sole 

responsibility and risk associated with the use and results 

of the information appearing in this newsletter, and you 

agree that we will not be liable for any loss or damage 

whatsoever (including through negligence) arising out of, 

or in connection with the use of this newsletter. We 

recommend that you contact CBL before acting on any 

information provided in this newsletter. 

Phone Tiffany today for a quote 4790 3600 

* Two employees paid fortnightly with membership discount applied. 

CANEGROWERS Burdekin Payroll  ServiceCANEGROWERS Burdekin Payroll  Service  

At CANEGROWERS Burdekin we take the burden out of processing 

payroll, from just $1 a day* our comprehensive payroll service will 

cover all your reporting requirements. 


