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A message from our manager
Today marks the end of my 5-year term as General
Manager of Canegrowers Burdekin, a period that has
been both challenging and rewarding.
A lot of good things have happened in 5 years and a lot
more could have happened if Wilmar had not made
their decision that they were going to try to force
growers to use the Wilmar marketing company. It has
been an honour to represent growers in this David and
Goliath battle and I’m disappointed to be leaving without
a CSA being in place. But in saying that, the CBL CSA
is complete and all that needs to be finalised are the
marketing clauses and these cannot be finalised until
the On-Supply Agreement is agreed between QSL and
Wilmar.
Leaving has given me the opportunity to reminisce and
some of the main things that have come to mind
include:

CANEGROWERS Chair Phil Marano presenting departing General Manager
Debra Burden with a cane knife



Financially we have done well. Over the 5-year period the company made an average annual profit of $45k and this was at a
time when we held membership levies at 23 cents for 3 of the years and only increased levies to 25 cents for the most recent
2 years.



We represented over 350 Impacted Growers for the 2010 legal case and this long and difficult case finally made it to the
Supreme Court in December 2015. The Judge is considering his decision and I’m very frustrated to be leaving prior to a
decision being handed down.



It was a very challenging time in 2013 when the “Invicta breakaway” occurred...with unfair and untrue statements being made
against CANEGROWERS Burdekin. Supposedly one of the key reasons for this breakaway related to a group of Invicta
growers being unhappy about the policy CANEGROWERS Burdekin had taken regarding who should pay for the 185k
ML ...the CBL policy was clear “the Government should pay” .... but this was not acceptable to some Invicta growers. We are
now 4 years down the track and there has been no change in the Government’s position on the 185k ML and it makes me
wonder (as I’m sure many impacted growers wonder) if there would have been a better chance of the CBL policy being
adopted if a group of growers had not demanded CANEGROWERS cease lobbying.



Our F.I.R.E project was implemented to reduce growers ever increasing input costs.

F.... represented fertilizer and our “Retain Ravensdown” project was just starting to see results with local tonnage doubling to
8500 tonnes when NZ pulled the pin.

I…. represented insurance and our Solaris Insurance Broker service is really assisting growers, just last month some clients
achieved decreases in their insurance renewals of 45%.

R….represented Rates ...after heavy lobbying at the last local government election we achieved a commitment from the
Council to treat cane farmers fairly and the 2016 budget resulted in the first decrease in category D in many many years.

E....represented Electricity ...together with our colleagues in Bundaberg we implemented ARC UP ...a community voice to
Shout Out against unaffordable electricity and to demand a 33% reduction in all electricity tariffs.
Continues next page
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A message from our
manager continues


We put effort into some areas that failed such as our
attempt to save the Clare Ag college, our push to establish
a Cane Contractors Association, our formal approach to
Kalamia Cane Growers Organisation to merge, our liaison
with Rice Growers Association and Sun Rice to provide
representation for the rice industry in this region, our
“Export Food for Asia” project to reduce growers’
dependence on Wilmar (albeit we have not given up on this
yet!!!)



Whilst our move into social media and our revamp of
canenews has been very successful as was our work with
the Katter Australian Party and the LNP to have the Qld
Sugar Industry Act amended to protect growers’ rights, our
efforts to have the region drought declared provided
significant benefits for growers, plus it was from CBL’s
pushing that the ABARES survey was reinstated.... this
was important as previously we had no proof to back us
when lobbying for a fair go for rates and electricity.

I came to this role with the goal of making a real difference for
the Canegrowers Burdekin family and I hope that our members
will feel that I have made a positive difference.
Thank you for all your support, the CBL Directors are true
gentlemen and a delight to work with and the CBL staff are
fantastic. I have particularly appreciated the support and wise
counsel of Chairman Phil Marano and fellow manager Wayne
Smith.

Debra’s new role is based in Townsville as the CEO of SOLAS.
SOLAS is a mental health and disability services company.
Recently elected MP Cathy O’Toole formally held this position.

QSL presentations in
the Burdekin

Two well attended presentations were conducted by QSL
yesterday. QSL CEO Greg Beashel spoke to a prepared
presentation which can be viewed by clicking here.
Greg updated those attending as to the status of On Supply
Agreement negotiations with Wilmar whilst seeking feedback
and comment on QSL’s position particularly in relation to the
following three points that he believes can significantly impact
on the outcome of growers returns:

 Sugar quality
 Production of other brands
 Term of the agreement
QSL have been frustrated by Wilmar’s drip feed approach to
negotiations that is unnecessarily dragging out a resolution to
the On Supply Agreement that provides a choice in marketing
for Growers Economic Interest sugar.
Greg was not optimistic that the agreement would be finalised
before the 28th February pricing nomination close date for the
2017 crop and that QSL does have some ideas of providing
pricing pools with a later date for Wilmar growers.
QSL has had to build a computer system (QSL Direct) as
unlike other Qld millers Wilmar would not allow QSL to access
the Wilmar system for grower’s QSL nominations. QSL will
being contacting growers over the next week to provide the
necessary information to enter into the QSL Direct system in
preparation for receiving nominations. A suggestion from the
meeting was that the information document also provide for an
indication from growers who intend choosing QSL as the
marketer of their sugar.
Greg advised that QSL are scheduled to meet again with
Wilmar today Friday.
There were calls for unity amongst growers several times at
the meeting and also a suggestion that an invitation be issued
to the relevant Wilmar managers to attend a growers meeting
and present their position on negotiations for the on supply
agreement with QSL.

Debra Burden with
MP Cathy O’Toole

CBL Chair Phil Marano said that he believes that grower
collectives have done all that they can and appealed to
growers, as individuals, that it is now time that growers need to
put pressure on Wilmar by phoning and emailing Wilmar NQ
Executive General Manager John Pratt over the delay in
providing grower choice in marketing their share of the
sugar. John’s contact details can be found on Page 5 of this
issue.
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1,500 Queensland farmers with lives and
businesses on hold

Peak sugarcane farming organisation CANEGROWERS is urging Wilmar Sugar, QSL, the Queensland Government and the
community to remember that 1,500 mostly family farming businesses are at the heart of the current impasse over contracts for the
2017 season.
“This is not just about contracts and sugar marketing, this is about families. It’s about the small businesses contributing to the
economies of Queensland’s regional areas, that supply the eight Wilmar sugar mills,” CEO Dan Galligan said. “Without them, their
hard work and capital, there is no sugar industry in Queensland. This drawn-out process is taking its toll.”
In April 2014 Wilmar Sugar pulled the rug out from under growers by deciding to force them to market their economic interest
sugar through its own channels – cutting them off from the industry-owned not-for-profit marketing company QSL.
While legislation to preserve competition in sugar marketing and choice for growers passed the Queensland Parliament in
December 2015, Wilmar Sugar is yet to finalise agreements for the harvesting season due to start in less than 20 weeks.
Burdekin growers Aaron Linton (right) and his wife Amy have had their farm, south of
Townsville, for just over six years and are very worried.
“We fear that in June we won’t have a contract, we’ll be needing to cut cane and Wilmar
is expecting us to give in to their terms because we have no option,” Aaron says. “We will
try to hold off until the bank tells us we can’t any longer.
“We have mortgages and bills that need to be paid and a young family that we need to
feed. It’s not just for one year but for the next 20 to 30 years, we’re in this for the long
term and are trying to see the big picture.
“We shouldn’t be forced into a position where the Wilmar offering is all we can take. For the 2016 season, their marketing and
pool price offer was $100 less per tonne than QSL.
“We’re worried that if we sign the deal directly with Wilmar to do our marketing, we will never know how much we are losing and
who is taking the profits – there’s nothing to stop them selling to their own refineries for whatever price they like.”
Joe Grottelli (left) farms 485 hectares near Ingham in the Herbert River district with his
parents and brother.
“We’ve invested $4 million over the past five years expanding our business and
upgrading the farms we’ve bought,” he says. “It makes my blood boil that the focus has
all been on miller investment in the sugar industry but growers take on a bigger risk and,
proportionally, sink a lot more into their businesses.”
“Without a contract, we have no guarantee of return on what we’ve spent so we’ve put a
stop to it. We won’t be doing any more significant investment until there’s a decent
outcome,” Joe says.
“Mentally this situation does get you down, it is affecting us personally, but we have to run our business and find the best outcome
in the scenario that we’re faced with. For us, that means looking at growing other crops because we have to remain profitable.”
Brian Stevens (right), who sends cane to the Plane Creek mill at Sarina, says that after
54 years growing sugarcane farmers around him are losing heart.
“These are very stressful times,” Brian says. “Growers are disappointed, despondent
and disgusted.
“Banks are starting to get toey because growers don’t have a contract to underpin their
financial position this year.
“All of our money is invested in this year’s crop, we’ve taken a big risk with it but we are
absolutely determined that we won’t let Wilmar walk over us.”
Continues next page
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1,500
Queensland
farmers with
lives and
businesses
on hold
continued

He says one of the long-term impacts
is the loss of trust between growers
and the miller.
“When two parties are dependent on
each other, some trust is needed but
it’s dissipated in this current dispute.”
Joe Grottelli agrees and, like many
growers, he is not providing Wilmar
with his crop estimates.
“I’ve got about 10 emails sitting there
from Wilmar asking me for farm maps
for the next 12 months but we have no
agreement so why should I be telling
them how much cane I have – it’s got
nothing to do with them at this stage.”
“Sugar is a $2 billion a year industry for
Australia and a significant proportion of
it is at risk because key agreements
are not finalised,” Mr Galligan said.
“Cane Supply Agreements for our
members can’t be concluded until
Wilmar Sugar and QSL reach an OnSupply Agreement (OSA). That OSA is
now the critical thing. Without that,
there is no marketing choice for
growers.”
In a bid to resolve the current
deadlock,
CANEGROWERS
has
invited Wilmar Sugar and QSL to a
three-way meeting.
“We keep our growers, their families
and businesses, at the forefront of
everything
we
do
at
CANEGROWERS,” Mr Galligan said.
“Ensuring choice in marketing is the
best way to counter Wilmar’s regional
milling and marketing monopoly power
and ensure growers can invest in their
farms,
their
businesses,
with
confidence for the long term good of
our industry.”

Millers reject threat of
'sugar strike' and more
federal intervention as
marketing divide deepens
By Charlie McKillop, ABC Rural

The Australian Sugar Milling Council has labelled talk of a sugar strike as
disappointing, and threats of more government intervention in the ongoing marketing
dispute as "unhelpful".
The comments came as Deputy Prime Minister and Federal Agriculture Minister
Barnaby Joyce warned he would intervene if the sugar agreements were not
finalised.
Australian Sugar Milling Council chief executive Dominic Nolan said progress was
being made in the commercial negotiations between the country's largest sugar
producer, Wilmar, and its 1,500 or so growers in north Queensland.
Mr Nolan said the fact Wilmar remained the only milling company to not reach an
agreement with growers or marketing company, Queensland Sugar Limited (QSL),
was no reflection of a lack of effort or good will on its part. (Click here for the radio
interview).
He said, instead, blame should be attributed to the flawed legislation passed in the
Queensland Parliament more than one year ago.
"It has cost this industry millions of dollars in terms of negotiating new commercial
arrangements," Mr Nolan said.
"I don't think it's created any greater certainty, it has certainly been a disincentive for
investment … and there's no surprise there are different drivers, different risk issues
and business models and a different approach by milling companies.
"[But] all are opposed to the legislation. They were when it was passed, they still are,
but all of them want to get beyond the current challenges that we've had and get on
with business."
With crushing season only 20 weeks away, growers in the cane districts of Herbert,
Burdekin, Plane Creek and Proserpine who remain without a cane supply agreement
with Wilmar are running out of time.
Canegrower representatives recently threatened some growers were willing to leave
their cane in the paddock rather than be forced to sell their economic share of sugar
through Wilmar (the default position should an on supply agreement not be reached
with QSL).
"There is no question we are in very challenging times … my understanding is that
there is progress being made around commercial negotiations.
"But these things can only be resolved at a regional level between growers and their
mills, and our great concern from the outset — and we certainly failed in terms of the
Queensland legislation — is to keep government intervention out of it."
Growers are not the only ones losing patience at the Singaporean sugar giant's
inability to break the impasse with its growers.
Mr Joyce has threatened "consequences" should Wilmar not act lawfully in its
dealings with growers, an accusation the company's chairman Kuok Khoon Hong
has refuted. (Click here for radio interview).

Continues next page
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Millers reject
threat of
'sugar strike'
continued

Mr Joyce said he met with Wilmar
executives late last year to advise he was
"fair dinkum" about pursuing a mandatory
code of conduct in the sugar industry, an
option that has been unpopular with
some of his LNP colleagues.
He said even if it meant making it a
condition of the Coalition agreement
between the federal Liberal and National
parliamentary parties, he was determined
to do it.
"We can raise the bar if we want to but
we'll raise the bar way beyond where you
would be if you actually fixed it up
yourself, and [Wilmar] have had the
discussion and know how to do that.
"If this thing is not resolved, if I have to
continually have briefs come across my
desk, I will move and when I do, you
won't get in my office, you won't get in my
door to complain about what I'm doing
because basically I'm sick of having the
discussions trying to get people to move
and they're not moving, so I'll just move
myself."
Peak body, Canegrowers Queensland,
also has welcomed the Australian
Competition
and
Consumer
Commission's proposed approval for
growers to be able to collectively bargain
with mill owners and marketers, including
a seat at the table during on supply
negotiations.
But Mr Nolan said that interpretation of
the ACCC draft determination was wrong
and premature, with an "pre-decision
conference" set down for next week
between all parties to deal with
submissions on the proposed ruling.
Wilmar Australia declined to be
interviewed, but in a statement indicated
the company was focussed on working
through outstanding issues with QSL with
several meetings in the past fortnight.
It said individual agreements and
temporary pricing arrangements had also
been offered so there was "no reason for
any grower to be without a cane supply
agreement or access to forward pricing".

Bob Katter condemns Wilmar

Today’s edition of the Burdekin Advocate featured the above picture, referring to
KAP leader Bob Katter condemning Wilmar saying if the sugar giant wants a fight it
will get one.

Time for all who are affected by
Wilmar's actions to Shout Out
Mr Kuok the major shareholder of Wilmar recently
wrote to Acting Leader of the Oppositon, Deb
Frecklington, click here for copy. Amongst other
comments, Mr Kuok states that Wilmar has
received an unfair reception, that QSL is unwilling
to accept reasonable commercial terms, growers
who do not have a CSA for 2017 is because those
growers have chosen not to have a CSA, the
reason Wilmar pulled out of QSL is that they felt
QSL as a small stand-alone single desk was not up
to the challenge of doing a good job advising
farmers on pricing and getting the best sugar
premium and that Wilmar with its knowledge of
global sugar markets could do a much better job
than QSL.

An interesting comment from Mr Kuok is "We have spent huge amounts to maintain
our mills in good condition which is evidenced by the smooth processing of
cane during harvest since we acquired Sucrogen."
Over the past 3 years your collectives have done all they can to get this dispute
resolved ...but we can not do it on our own ...time is running out and NOW IS THE
TIME FOR QUEENSLAND CANE FARMING FAMILIES TO SHOUT OUT.
We encourage growers to:
1.

send a response directly to Mr Kuok at 56 Neil Road Singapore 088830 email
info@wilmar.com.sg

2.

let the Wilmar Australian Management team know how you feel by writing to
Wilmar Sugar Australia at 5-21 Denham Street Townsville QLD 4810 or by
emailing Mr John Pratt John.Pratt@wilmar.com.au and/or
Mr Shayne
Rutherford Shayne.Rutherford@wilmar.com.au
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Barratta Creek
Catchment
Biodiversity Project
Update

BPS shed meetings

Burdekin Productivity Services will be holding shed meetings
next week covering the following topics:







YCS research update
Chemical management and weed control
2016 productivity data and reports
Plating, manageing legume trash and nitrogen
New variety information

BBQ will be served at 8am/1pm with meeting to commence
8.30am/1.30pm.

Wetlandcare Senior CVA Project Officer Merv Pyott

The Biodiversity dividends delivery project is through
WetlandCare Australia supported through funding ($2.4
million) from the Australian Government and was instigated to
protect, manage and enhance the high ecological functional
values of the Barratta Creek Catchment which forms the main
artery of the Bowling Green Bay wetlands, the only Ramsar
site in north Queensland.
Barratta Creek is one of the most high integrity floodplain creek
systems on the developed east coast of Queensland. Since
the introduction of intensive irrigated agriculture the creek and
wetlands have suffered serious impacts through a lack of
active management and understanding including invasive
aquatic and terrestrial weeds, hot frequent fires regimes and
excessive and nutrient rich tailwater flows. WetlandCare
Australia has united multiple stakeholders to improve
biodiversity outcomes in the Barratta Creek catchment and
internationally listed Ramsar wetlands through integrated
catchment based management.
The five year project is now in the final months and Senior
CVA Project Officer Merv Pyott has recently advised that the
project website has been updated with several articles
containing illustrations and news regarding the many features
and characteristics recorded during the progress of the
Barratta project.

Date

Time

Group

Venue

Tue 7th
Feb

8am

Down River/Ramsdens/
Darvenzia/Groper Ck/
Marshalls

N Pitris

1pm

Jardine/Mona Park/Barratta

L Smith

8am

Inkerman/Fredericksfield/
Koolkuna

G MacElroy

1pm

Osborne/Causeway/Iona

R Piva

8am

Leichhardt

Brotto

8am

Millaroo/Dalbeg

J Cambruzzi

1pm

Clare/Mulgrave/Stockham Rd Clare Club

Tue 7th
Feb
Thur 9th
Feb
Thur 9th
Feb
Fri 10th
Feb
Wed 15th
Feb
Wed 15th
Feb
Thur 16th
Feb
Thur 16th
Feb
Fri 17th
Feb
Fri 17th
Feb
Wed 8th
Mar
Wed 8th
Mar
Thur 9th
Mar
Fri 10th
Mar

8am
1pm

Selkirk/Haughton/Bartlett/
Upper Haughton
Aerodrome/Colevale/Town/
Pioneer Mill

SISL
B Lago

8am

Airville/Dicks Bank/McDesme BPS Shed

1pm

Waterview/Sextons

E Pearce

8am

Rita Island

SES Shed

1pm

Jarvisfield/Kilrie

Quartermaine

8am

Airdmillan/Burstalls

N Formalin

8am

Giru/Shirbourne

D Poletto

The website articles can be accessed by clicking here.
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Burdekin cane farmers return in
March to Step UP!

Burdekin cane farmers will join up to 200 fellow farmers and other industry stakeholders
from across the country to discuss the future of the Australian sugar industry at the third
biennial Case IH Step UP! event being held in Mackay in March.
Hosted by sugar industry group, Next Gen, Case IH Step UP! 2017 will be an opportunity
for new and established farmers, millers, researchers and harvesters to share, learn and
explore ideas with fellow industry stakeholders.
While on his recent trip to the Burdekin, head of the
Next Gen program, Gerard Puglisi, said that he had
been overwhelmed by the support the industry had
already shown for the event and was looking forward to
biggest and best Step UP! to date.
“We have been fortunate to have had Case IH support
Step UP! since its inception and with the team in red
back on board again in 2017, it’s undeniable that Case
IH Step UP! 2017 will once again be one to remember,”
Gerard said.

Delegates at Case IH Step Up! 2015

“The event theme, Transition & Innovation, will focus on
ever-advancing technology, absolute world best
practices and how we can ensure our industry remains
a global leader as it transitions from one generation to
the next,” Gerard continued.

“Our speakers are from all corners of the industry. They include Australia and New Zealand Case IH Marketing Manager Pete
McCann, Queensland Sugar Limited’s (QSL) Managing Director Greg Beashel, Professor Ian O’Hara from QUT’s Centre for
Tropical Crops and Biocommodities and Matt Kealley and Mick Quirk from Smartcane BMP to name a few. We are also fortunate
to have the Chairman of SwarmFarm Robotics (and former
Premier of Queensland), Campbell Newman, coming along to
discuss some incredibly progressive and extremely relevant
technology being adopted in the wheat industry.”

WESTCOTT
ENGINEERING

While there will be plenty of interesting ideas discussed by the
speakers, Case IH Step UP! will also present a rare opportunity
for guests to network and socialize with key industry leaders and
other progressive stakeholders, particularly at the Welcome
Function (hosted by NAB Agribusiness), the event Gala Dinner
and in the trade hall, which too is set to be the biggest and most
diverse to date.
In addition to these events, guests at Case IH Step UP! 2017 will
also have the chance to participate in daily field trips to
experience world class technology in action.
“Tickets are selling fast, and with only a limited number available
I encourage anyone interested in attending to register as soon
as possible to avoid missing out,” Gerard concluded.
Case IH Step UP! 2017 will be held at the Mackay
Entertainment and Convention Centre (MECC) from 27th to
29th March. Find out more by visiting nextgenstepup.com.
Case IH is joined by several other leading brands in supporting
Case IH Step UP! 2017 including QSL, NAB Agribusiness,
Sugar
Research
Australia
(SRA),
Smartcane
BMP,
CANEGROWERS, Australian Cane Farmers Association
(ACFA), Mackay Sugar, QRAA, Reef Catchments and Stoller
Australia.

Harvester Blade Re-sharpening
ALL SIZES
VARIOUS SIZED RESHARPENED HARVESTER BLADES
FOR SALE

Tungsten Hardfacing
ON ALL EQUIPMENT





EXCAVAT OR TEETH
BUCKET TEETH
RIPPER POINTS
BASECUTTER DISKS



HARVESTER SHOES



FAN HARD FACING & BALANCING

(BUILT-UP, REPAIRED AND HARD FACED)
(BUILT-UP, REPAIRED AND HARD FACED)

WILL
PICKPICK
UP UP
& DELIVER
FORFOR
LARGE
QUANTITIES
WE OFFER
AND DELIVERY
LARGE
QUANTITIES

Phone Brendon 0428 220 789
20 Westcott Road Homebush Qld 4737
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Reef Trust Tender workshop will support cane
farmers to develop funding bids

An upcoming demonstration workshop at Ayr Showgrounds will support Burdekin sugarcane farmers to apply for Australian
Government funding of up to $500,000 to reduce surplus nitrogen use.
The NQ Dry Tropics event, on 6 February 2017 at 9am, will show farmers how to submit a complete tender application from start
to finish. To be eligible for the project, sugarcane farmers must register their expression of interest before 2pm (AEST) on 13
February 2017.
The
Australian
Government
has
made
up
to $11.8 million
available
through
Phase
IV of
the
$210 million Reef Trust in the Burdekin and Wet Tropics regions, which aims to reduce nitrogen losses through runoff from
sugarcane land by better matching fertiliser application to crop requirements.
NQ Dry Tropics Project Officer, Luke Malan invited interested farmers to attend the workshop, adding that NQ Dry Tropics project
staff would assist them to work through the complete tender development process.
“The demonstration workshop will follow up the successful information day we held on 23 January, which gave interested farmers
an overview of the tender, the eligibility criteria and minimum project requirements’, he said.
Burdekin cane farmer Gary Spotswood attended the information day and found it very helpful.
“Having the information and requirements for the tender summarised and explained simply, makes it much easier for all growers
looking to get involved”, he said.
NQ Dry Tropics CEO, Dr Scott Crawford, said project staff would provide one-on-one support to all registered farmers interested
in submitting a tender bid and work through the process with them.
“NQ Dry Tropics is committed to making this project a success. We have been working closely with the Department of the
Environment and Energy to provide information and tools farmers will need to develop an informed bid for their proposed project,”
he said.
For information about the tender and the demonstration workshop, go to NQ Dry Tropics website at www.nqdrytropics.com.au
email burdekintender@nqdrytropics.com.au or phone 0417 024 818.
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CANEGROWERS
Queensland … taking up
ACCC backs grower
the fight on all issues
in progressing
affecting cane farmers role
sugar marketing talks
For the week ending 30 January
Trade


CANEGROWERS continues to support the Australian
government’s efforts to improve access arrangements for
high pol sugar entering Japan and is preparing to brief
Japan’s Consul-General in Bundaberg on the issue.

Marketing


In its Draft Determination, the ACCC wrote, “to the extent
parties within the sugar industry consider a tripartite
approach to negotiating On-Supply Agreements could lead
to mutually beneficial outcomes, any such negotiations are
unlikely to result in public detriment”.
In light of this
ACCC assessment CANEGROWERS has invited Wilmar
Sugar and QSL to a three-way meeting with grower
leaders in the first week of February to move sugar
marketing negotiations forward.

Electricity


CANEGROWERS participated in a joint electricity
workshop of the NFF NRM and Competitiveness
Committees. The workshop focussed on reviewing and
updating the NFF approach to energy policy.

 Workshop participants agreed that the national
electricity market is not working for Australian farmers
and needs serious reform and plans to put a proposal
to the next NFF members council in relation each
element of the electricity market – Generation,
Distribution and Retail – in relation to electricity price
and reliability of supply and the international
competitiveness of agriculture.

 There was a strong focus on the need to ensure the
electricity rules allowed the write down of the regulated
asset base and the establishment of transparent tariffs
that reflected irrigated agriculture was not contributing
to electricity network congestion.

Shirtan


The
Australian
Government
signed
the Minamata Convention on Mercury in October
2013.Shirtan® is affected by this treaty because Shirtan®
contains mercury. Once the treaty is completely
ratified,Shirtan®
will
no
longer
be
available.
CANEGROWERS is currently seeking industry feedback
on Shirtan and will provide a submission to the Australian
Government by the 17th of March 2017.

CANEGROWERS invites Wilmar Sugar and Qld Sugar Limited
(QSL) to a three-way meeting in the first week of February to
move sugar marketing negotiations past their current impasse.
A Draft Determination from the Australian Competition and
Consumer
Commission
(ACCC)
concludes
that
CANEGROWERS can have a constructive role to play as the
parties attempt to reach an On-Supply Agreement (OSA).
“This OSA is crucial to our growers’ Cane Supply Agreements
(CSA) with Wilmar for the 2017 season,” CANEGROWERS
CEO Dan Galligan said. “With harvesters set to fire up again
within 20 weeks, it is time for us to step in and this Draft
Determination from Australia’s competition watchdog shows we
have a legitimate role to play.”
CANEGROWERS went to the ACCC after suggestions from
milling companies that any proposed participation by the
grower organisation in OSA discussions would contravene
Australia’s competition laws.
“We are pleased to say that the ACCC Draft Determination has
clarified the situation around grower involvement in these
discussions,” Mr Galligan said. “We look forward to it being
quickly finalised.”
On page 42 of the Draft Determination A91558, the ACCC
says:
Given the voluntary nature of the proposed collective
bargaining arrangements the ACCC considers that, to the
extent parties within the sugar industry consider a tripartite
approach to negotiating On-Supply Agreements could lead
to mutually beneficial outcomes, any such negotiations are
unlikely to result in public detriment.
“CANEGROWERS is keen to progress round-table talks to try
to resolve the remaining differences between Wilmar Sugar
and QSL as quickly as possible,” Mr Galligan said.
“The OSA is a key piece of the new, modern, competitive sugar
marketing landscape in Queensland and it is important to
growers that it is finalised soon so their CSAs can also be
ready for the 2017 season.
“As we have twice already, we are inviting both parties to sit
with grower leaders from the four Wilmar Sugar milling districts
to work towards a negotiated, commercial, industry outcome.”
The ACCC Draft Determination is available from the ACCC’s
Public
Registers:
http://registers.accc.gov.au/content/
index.phtml/itemId/1198882/fromItemId/278039
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QFF things to know

Pricing information

1.

Queensland's prime agricultural land is under threat from
gas field expansions, acquisitions and solar farms. See
QFF President Stuart Armitage's QCL full column HERE.

2.

The ACCC has released its six-monthly Small Business In
Focus report has found an 15% increase in agriculturerelated complaints.See the full update with news on small
business, franchising, and agriculture sectors HERE.

3.

QFF has welcomed new Biosecurity Industry Liaison
Officer, Frank Fox to the team. The position is funded by
the Queensland DAF to assist industry meet biosecurity
risk management obligation changes.

4.

Quad bike safety is on the agenda at the two day National
ATV Safety Conference conference is being held in Cairns
(30-31/3/17). Industry and farmers are encouraged to
attend. Details HERE.

2016 Season Advances & Payments
as at 12 January 2017
$/tonne IPS
Initial
18 August 16*
20 October 16*
15 December 16*
26 January 17*
23 February 17
23 March 17
20 April 17
18 May 17
22 June 17
Final Payment

$267
$326
$368
$383
$423
$436
$462
$476
$489
$502
$529

% estimated
return

80.0%
82.5%
87.5%
90.0%
92.5%
95.0%
100%

* paid
The Advance Program is a guide only. CANEGROWERS Burdekin takes no
responsibility for its accuracy. It only applies to growers who did not forward
price for 2016 (the default method). Growers who have forward priced for
2016 will be paid the same percentage of their final expected proceeds. For
individual advance rates check your grower forecast on the Wilmar website.

Wilmar Indicative Future Sugar Prices
as at 3 February 2017
Gross

$/Tonne IPS
Net

2016 Season

$577

$557

2017 Season

$572

$552

2018 Season

$518

$498

2019 Season

$483

$463

Estimated QSL Pool Prices
As at 13 January 2017
$/Tonne IPS
GROSS 2016
QSL Harvest Pool

$528

QSL Actively Managed Pool

$561

QSL Guaranteed Floor Pool

$466

QSL US Quota Pool

$781

QSL 2-season Forward Pool

$479

QSL 3-season Forward Pool

$499

103.6%
2 Feb 2017

Growers can monitor QSL pool performance via the Price Pool Matrices
published on the QSL website (www.qsl.com.au). This information is updated
regularly and provides a sense of how the QSL-managed pools are performing
over the current season.
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DATES TO
REMEMBER
Sugar Industry Calendar
Click here

6% Discount
E clusive offer to members
of CANEGROWERS
Burdekin

Would you like to
advertise in

canenews?
Email
bdk@canegrowers.com.au

to receive more
information

www.canegrowersburdekin.com.au

@BurdekinCANE

General Meeting

CANEGROWERS Burdekin Ltd

LBLCA General Meeting
Tuesday 14th February 2017
5pm
Burdekin Shire Council's John Hy Peake Room
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Contact Us
canenews is read by the majority of Burdekin
cane farmers and their families in the Burdekin.
Copies are also circulated to all CANEGROWERS
Offices, businesses, industry, politicians,
Government Agencies and members of the
community.

HEAD OFFICE
141 Young Street, Ayr
bdk@canegrowers.com.au
Office Hours Mon - Thurs: 9am - 5pm
Fri: 9am - 3pm
4790 3600
CANEGROWERS Hall
68 Tenth Street, Home Hill
Debra Burden

General Manager

0417 709 435
4790 3603

Wayne Smith

Manager: Member Services

0428 834 802
4790 3604

Michelle Andrews

Manager: Finance & Admin

4790 3602

Tiffany Giardina

Payroll & Administration

4790 3601

Racheal Olsen

Solaris Insurance Brokers
Manager

JP (Qual)

4790 3606
0408 638 518

Published Weekly by:
CANEGROWERS Burdekin Limited
ABN:
Postal Address:
Telephone:
Facsimile:
Email:

43 114 632 325
PO Box 933, AYR QLD 4807
(07) 4790 3600
(07) 4783 4914
bdk@canegrowers.com.au

Please direct all advertising enquiries and materials
to the above.

Disclaimer

racheal_olsen@solarisinsurance.com.au

Tanara Cowen

Administration Officer

4790 3605

Email address: firstname_lastname@canegrowers.com.au
DIRECTORS
Phil Marano
Chair

marano@bigpond.com

0404 004 371

Owen Menkens
Deputy Chair

owen_menkens@hotmail.com

0409 480 179

Steven Pilla

spilla8@bigpond.com.au

0417 071 861

Roger Piva

rogerdpiva@gmail.com

0429 483 815

Sib Torrisi

sibbyt58@bigpond.com

0429 827 196

Greg Rossato

greg_rossato@outlook.com

0418 713 563

In this disclaimer a reference to “CBL ”, “we”, “us” or “our”
means CANEGROWERS Burdekin Limited and our
directors, officers, agents and employees. This newsletter
has been compiled in good faith by CBL . Although we do
our very best to present information that is correct and
accurate, we make no warranties, guarantees or
representations about the suitability, reliability, currency or
accuracy of the information we present in this newsletter,
for any purposes.
Subject to any terms implied by law and which cannot be
excluded, we accept no responsibility for any loss,
damage, cost or expense incurred by you as a result of
the use of, or reliance on, any materials and information
appearing in this newsletter. You, the user, accept sole
responsibility and risk associated with the use and results
of the information appearing in this newsletter, and you
agree that we will not be liable for any loss or damage
whatsoever (including through negligence) arising out of,
or in connection with the use of this newsletter. We
recommend that you contact CBL before acting on any
information provided in this newsletter.

Burdekin Cane Auditors—Workplace Coordinators
Site

Name

Email

Phone

Inkerman

Vicki Lewis

vicki@burdekincaneaudit.com.au

4782 1020

Kalamia

Ray Collinson

ray@burdekincaneaudit.com.au

4783 0319

Pioneer

Geraldine Cantarella

geraldine@burdekincaneaudit.com.au

4782 5346

Invicta

Mark Saunders

mark@burdekincaneaudit.com.au

4782 9153

