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Canegrowers Burdekin launches ARC UP to end
RIP-off electricity prices
How can you help?

Canegrowers Burdekin and others launched the ARC UP campaign this week with
the following media release.
A UNITED community voice is demanding an end to rip-off electricity prices in
regional Queensland, with the “ARC UP” campaign targeting the State
Government’s use of Ergon Energy and Powerlink as cash cows.
Its demand: to immediately CUT electricity prices for all Ergon consumers by a
minimum 33 per cent followed by a complete review of the current pricing practices
with the overall goal of returning Queensland to being the state that has the
cheapest power in Australia. ARC UP joint spokesperson Debra Burden said
“Affordable electricity will send a clear message that Queensland is open for
business.”
The campaign started off by being driven by irrigation and farming groups, say
soaring power prices - tipped to double again in the next five years - are financially
strangling Queensland’s regional business, farmers and households.
Another rise is due within months. Government regulator the Queensland
Competition Authority (QCA) is now recommending increases in July for large and
small business, farmers and households, with the largest rise set to be up to 11.5
per cent.
The ARC UP campaign is demanding immediate action from the Palaszczuk
Government, which rode into victory in 2015 on the promise of keeping energy
assets in public ownership. The State owns 100 per cent of both Ergon Energy, the
power utility that holds a monopoly in regional Queensland, and Powerlink, which
runs the state’s electricity transmission network.

Like &
Share
ARC UP

“Since 2007, electricity prices in Queensland have increased by 96 per cent and
electricity prices have been identified as having the largest impact on the cost of
living,” Mr Knuth said “A significant reduction on current charges is not only
possible, but absolutely essential for our future prosperity.
“Prices can be cut without job losses, reduced service levels or slower responses to
natural disasters,” he said.
Continues page 2

Write to
your
Minister &
Council

#ARCUP

How exorbitant electricity prices in
Queensland are hurting YOU and why
you should join the ARC UP campaign:









The State Government has the power to drop prices by 33% today.
Mr Shane Knuth, Katter’s Australian Party State Member for Dalrymple in regional
Queensland, is supporting the community group by sponsoring a Private Member’s
Bill in State Parliament.

Follow

@ARCUPQLD





Electricity is the No.1 financial
worry for ALL households in
Queensland, ranking at 79 per
cent (Choice Consumer Pulse
Survey - September 2015).
60 per cent of ALL people are
worried about paying their next
electricity bill (Consumer group
the Alliance of Electricity
Consumers (AEC)).
Business is more concerned
about electricity prices than ANY
OTHER issue in Queensland
(Chamber of Commerce and
Industry Queensland).
Small businesses are NOT
REINVESTING, as a result of high
power bills, in their businesses or
taking on new employees (AEC).
Farmers are TURNING OFF their
irrigation pumps, with 8000 of the
62,000 jobs in the Queensland
agriculture sector set to be lost
unless power prices are reversed
(CANEGROWERS Queensland,
Cotton Australia and Bundaberg
Regional Irrigators Group).
Soaring power prices are
impacting on the costs to
RATEPAYERS of local authority
rates, water AND sewerage and
transport reliant on electricity
such as trains (AEC).
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ARC UP campaign launched continued
Hugh Grant who sits on the Consumer Challenge Panel, set up by the Australian Energy Regulator (AER), said Ergon Energy and
Powerlink were reaping financial benefits beyond the dreams of any private operation, with the Queensland networks’ prices
around twice the efficient level".
Dale Holliss, ARC UP joint spokesperson and Manager of the Bundaberg Regional Irrigators Group, said five years of talking has
delivered little.
“What we now know is that Governments have the power to cut prices but hide behind acronyms in order to confuse and confound
the public.
By playing us for fools the State Government is sitting on its hands as families, businesses and farmers lose everything due to
electricity price gouging.
“In Bundaberg and surrounding regions we are considered to be a ‘food bowl’, but our irrigating farmers are being crippled by
outrageous power prices. They cannot afford to water crops because of the electricity costs and many are having to walk away,”
he said.
“Compared to 2007, farmers in Queensland are paying 96% more for the electricity needed to run their irrigation pumps. Ergon’s
power prices today are completely unsustainable, and continuing to rise for farmers by around 10.3 per cent in July? It’s crazy. It’s
costing jobs, costing communities, and it’s destroying what should be one of the most successful sectors in the state agribusiness.”
“Soon this regions greatest export won’t be food, it’ll be jobs.
The Alliance of Electricity Consumers (AEC), in a report to the Queensland Parliament last year, said: “Between 2006/7 and
2015/16 the network component of an average household bill has increased by more than 300 per cent, while wholesale energy
prices have remained relatively stable.”
“Last financial year the Queensland Government stripped $3.2 billion dollars in dividends from Ergon and PowerLink. The
Government has used electricity as a cash cow for too long and in doing so has damaged the economy, cost jobs and negatively
impacted the voters of Queensland. Our united group is instigating the ARC UP campaign for the benefit of all consumers in
regional Queensland” said Debra Burden ARC Up joint spokesperson and General Manager of Canegrowers Burdekin.
What can you do?

 Show your support for Katter’s Australian Party and MP Shane Knuth’s Private Member Bill by writing to the Premier and your
local MP and the media

 Like the ARC UP Facebook page and add your voice as an individual or group. Tell your story. Share the page #arcup
 Write to the Premier and your local MPs. You can download a template letter from the ARC UP Facebook page. Download
the ARC UP poster and display it in your window, at work, in your car window

 Add #arcup to your Twitter account and target the Premier and local MPs, plus the media
 Ask your friends, family, colleagues and local groups to support the campaign
Click here to watch a quick video on what ARC UP is all about.
For more information, please contact either joint spokesperson:
Dale Holliss on 0417 009 236 or Debra Burden on 0417 709 435
Facebook: www.facebook.com/arcupqld
Twitter: @arcupqld
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Energy cost subsidised, says
Bailey
By Leanne Oliveri, Townsville Bulletin
01/04/2016

TOWNSVILLE business owners might think they are being ripped off by a
proposed double-digit power price hike, but the Energy Minister maintains
regional power prices are actually heavily subsidised.
Townsville Chamber of Commerce president Troy Popham said local businesses
were anxious about the Queensland Competition Authority’s draft decision on
regulated retail electricity prices which would increase prices by around 10 per
cent from July 1 if adopted.
“It’s going to put more expense pressure on small and medium businesses and
they just have to absorb it,” he said.
“The main issue at the moment is that they have stagnant income and they are
forced to incur a price increase which is potentially more than three times the
rate of inflation.
“But we don’t have a choice because we are price takers and, until we get
competition, we will continue to be price takers.”
Mr Popham questioned whether the price hike was really about the State
Government trying to pull more profit out of a state-owned asset.
Queensland Energy Minister Mark Bailey rejected any suggestion the
Government was trying to maintain revenue levels and said regional
Queenslanders would pay more if it were not for government subsidies.
“The Palaszczuk Government uses the dividends we receive from our publicly
owned power companies to subsidise the cost of electricity for regional
Queenslanders – something that’s only possible because we kept our assets in
public hands,” he said.
“We will continue to subsidise regional Queensland electricity prices, with nearly
$600 million last year to ensure that 700,000 regional Queensland customers
pay a similar amount for their electricity to those in southeast Queensland.”
Townsville Enterprise economic development general manager Tracey Lines
said every business in the region had major issues around the cost of electricity.
“When you face years of higher-than-CPI price rises, you don’t know how to plan
for your business into the future,” she said. “It’s a disincentive for investment and
for business growth.”
The manager of a major Townsville retail outlet, who did not wish to be named,
told the Bulletin his firm’s monthly power bill was $25,000, so a $2500 increase
equated to one part-time wage.
“So to make that saving, we would have to lose a salesperson,” he said.
Mundingburra Fish Bar owner Steve Ridgley said his business would not be able
to absorb the extra business cost.
“I would probably have to pass the costs on to the consumer. All our products
would have to go up,” he said.
A Queensland Competition Authority consultation session will be held at
Sturt Business Centre at 10am next Tuesday (April 5).

Canegrowers
Burdekin’s response
to Minister Bailey
ARC UP to end RIP
off electricity prices

Minister Bailey states that regional power prices
are actually heavily subsidised and regional
Queenslanders would pay more if it were not for
Government subsidies.
This is partly correct.
The Uniform Tariff Policy and the associated
Community Service Obligation (CSO) payment,
ensures that most Queenslanders have access to
the same cost of electricity, regardless of where
they live. The CSO payment is the difference
between the costs to supply energy in SEQ and
the
costs
to
supply
regional
Queenslanders.
Effectively the CSO allows
Ergon to sell electricity to its customers for the
same prices that are charged in the SEQ.
In
2014-15 the CSO was $596m and this money
was used to reduce Ergon’s overall cost of
network charges.
However, there are two key points that should be
considered.
The first according to independent expert Mr
Hugh Grant, who sits on the Australian Energy
Regulator’s Consumer Challenge Panel, “The
Queensland Networks’ prices are around twice
the efficient level”.
The second is that the $596m CSO paid by the
Government to Ergon in 2014/15 simply trickled
through Ergon’s financial accounts until it ended
up in Ergon’s record before tax profit of close to
$1 Billion ...the Government then took all of this
(plus more) back as dividends.
So if Ergon Network was not so inefficient there
may be no need for a CSO. Plus the Government
payment of the CSO was really just a money go
round. Plus even if there was no CSO paid in
2014/15 Ergon would still of made a profit of near
$400m. Plus Shane Knuth’s Private Members Bill
to reduce Ergon tariffs by a minimum of 33% for
all regional Queenslanders under the current rules
would reduce the Government’s obligations in
regard to future CSO payments as the amount
regional Queenslanders would be paying for
electricity would be closer to that paid in SEQ.
We encourage the community to get ARC UP and
stop the RIP-off electricity prices ...like and share
the ARC Up Facebook page.
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BPS 2016
election of
Directors

Nominations are being called for the
election of three Grower Directors of
Burdekin
Productivity
Services
Limited. The term is for a period of 3
years and shall commence immediately
after the 2016 Annual General Meeting
(AGM) scheduled for 23rd August, 2016.
All growers, both men and women from
across the district, whether experienced
or inexperienced, are encouraged to
apply to be part of a progressive and well
run Productivity Services, representing
the largest sugarcane growing area on
the east coast of Australia. Being part of
the BPS board will allow directors to have
direct input into decisions that will deliver
changes and improvements in the way
Productivity Services capture, report and
deliver information and services to
growers.
Growers should be aware that they will
need to be committed, and ensure that
they spend adequate time devoted to their
position so that they are discharging their
obligations
as
required
by
the
Corporations Law.
If a member is a corporation, estate,
partnership or trust then in order to be
able to nominate or second a nomination
they need to be the authorised
representative of that member. If unsure
as to whether you are the authorised
representative, then please contact the
company secretary on (07) 47831101 or
0427 834 800 during business hours.
Nominations close at 4.00pm on Friday
29th April 2016.
Nomination forms are available from the
office of Burdekin Productivity Services
Limited from Monday 4th April 2016 or by
phoning (07) 4783 1101 during business
hours (7am – 4pm)

BPS Newsletter
The March edition of the BPS newsletter is out now. This issue includes, BPS
activities, update from the plots, ratoon stunting disease, machinery inspection
points, shed meetings, Ittigweb, irrigation scheduling using G-Dots, water testing,
irrigation after planting, elections and design your own trial.
Click here to read.
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Have your say: Weed and pest animal
management in Queensland

Property owners and other affected parties are being invited to provide feedback on the future management of weed and pest
animals in Queensland. Feedback will inform the Queensland Weed and Pest Animal Strategy 2016-20, in preparation for the
Biosecurity Act 2014 (the Act) commencing on 1 July 2016.
Dr John Robertson, General Manager for Invasive Plant and Animals with Biosecurity Queensland said this was the final stage o f
consultation, following significant previous consultation with industry representatives on the Queensland Invasive Plant and
Animal Committee over the past year to develop the draft strategy.
“It’s important that land managers as well as government have a clear understanding of their responsibilities when it comes to
managing weed and pest animals,” said Dr Robertson.
“Under the new Biosecurity Act everyone, including landholders, will need to take an active role in managing biosecurity risks
under their control. “It’s estimated that pest animals cost Queensland $215 million each year by preying on livestock, causing
crop losses, competing for pasture and spreading disease. “This doesn’t include uncosted environmental and social impacts
such as disease spread and traffic hazards – so in reality the cost is much higher.
“Invasive weeds are also a challenge, costing the state an estimated $600 million each year in primary production losses and
control costs, and degrading the natural environment.
“Clearly defined and accepted roles and responsibilities are crucial to the success of minimising these impacts through long-term
management of weed and pest animals in Queensland. That is why community and industry leadership and cooperation in the
planning and development of strategies is key to maximising the benefits of weed and pest animal management.
“I encourage anyone who has an interest in, or if you believe you will be affected by, weed and pest animals in Queensland to
provide feedback on how we manage them into the future.”
The consultation will run until close of business 26 April 2016. To have your say on the future management of weed and pest
animals in Queensland, visit www.qld.gov.au/weedandpeststrategy or call the Department of Agriculture and Fisheries on 13 25
23 to provide a written submission.

Trespassing and unlawful pig shooting
What are your rights when pig shooters unlawfully enter your property and shoot pigs?

Entering into land in possession of another without lawful justification is regarded as trespass. It is also an offence under the
Nature Conservation Act to enter on any landholder’s land without their consent for the purpose of taking any wildlife.
It is up to the police, following a formal complaint, to take the necessary prosecution action. Fines of over $1,000 and
imprisonment for up to six months are possible for persons who without lawful excuse enter and remain on land used for
agricultural purposes or open and leave open any gate on enclosed agricultural land. Fines for breaches of the Nature
Conservation Act can be over $19,000.
Many trespassers think they can hunt on land such as public roads and stock routes without permission. They often use this as
an excuse to travel through rural land, but it is actually unlawful to hunt anywhere without permission. That includes stock routes,
town commons and crown land.
Do you have a problem with trespassers unlawfully pig shooting on your property?
CANEGROWERS legal adviser Chris Cooper with the details on 1800 177 159.

If this is an issue for you contact

CANEGROWERS
members

free call

1800 177 159

For free advice on legal
issues contact
Canegrowers’ legal advisor
Chris Cooper
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CANEGROWERS Queensland … taking up the
fight on all issues affecting cane farmers
For the week ending 29 March 2016

Biosecurity



CANEGROWERS hosted a teleconference with the Cane Industry Biosecurity Committee to discuss options for the regional
variety approval processes for Sugar Research Australia (SRA), that can meet the new Queensland Biosecurity Regulations.
Follow-up will occur with CANEGROWERS, Australian Cane Farmers Association (ACFA) and the Australian Sugar Milling
Council (ASMC) to provide feedback to SRA.

Electricity








The Queensland Competition Authority (QCA) has released its draft determination on 2016-17 regional regulated electricity
prices. QCA’s draft report is available here.
The proposed price increase for transitional irrigation tariffs – T62, T65 and T66 in 2016-17 is 10.3% (table 14, page 60 of its
report).
In coming to this decision QCA write: “Our draft decision is to increase transitional and obsolete tariffs in line with increases in
standard business tariffs, and apply an escalation factor of 1.1 to limit charges for transitional and obsolete tariffs falling
further below cost in dollar terms.” Unless changed in the QCA’s final determination, standard business tariffs will increase by
9.3%.
QCA has not taken account of CANEGROWERS’ proposals for the continuation of irrigation tariffs.
CANEGROWERS participated in a Powerlink forum on demand and energy forecasting. Powerlink expect electricity demand
to fall over the coming five years. They are also proposing a 30% reduction in their capex over the same period.
The Australian Energy Regulator (AER) Consumer Challenge Panel member, Hugh Grant, argues network prices should be
much lower. CANEGROWERS is working with Mr Grant and other agricultural organisations on the development of a
proposal to change electricity pricing rules to put them on a more commercial footing than at present.

Trade




Sugar is acknowledged by both Indonesia and Australia as an important issue for bilateral trade and, reflecting the efforts of
the CANEGROWERS-led Industry Working Group, has been identified as a priority issue for consideration and a possible
early outcome in the negotiations. To that end CANEGROWERS is working with SRA on the development of a cooperation
package that could be funded through the Department of Agriculture’s Agricultural Trade Market Access programme.
CANEGROWERS has provided further advice to the Department of Foreign Affairs and Trade (DFAT) and the Department of
Agriculture in support of their efforts to resolve the technical barriers to trade in Brand 1 sugar under the Japan-Australia
Economic Partnership Agreement.

BMP update




The Project Coordinating Committee, comprising representatives from CANEGROWERS, the Department of Environmental
Protection (EHP) and the Department of Agriculture and Fisheries (DAF), met on 23 April. Agenda items included progress
of the project; finalisation of the module review; alignment with Bonsucro and with sustainability criteria of other end-users;
use of the non-core modules; and Terms of Reference for both an independent review of the program and for accreditation
audit services.
Current statistics: 1,243 businesses benchmarked; 77 businesses accredited.

Coca-Cola meeting






CANEGROWERS, QSL and Wilmar (Sugar Australia) hosted a two-day meeting in Mackay with some key influencers from
the Coca-Cola company, to discuss the sustainability requirements of Coke which has implemented a sustainable sourcing
policy. They are planning to go down the road of acquiring 100% of their sugar from sustainably produced sources. Coke in
Indonesia is already seeking sustainable sugar and QSL and CANEGROWERS has been speaking with them on how
Smartcane BMP could satisfy the sustainability requirements.
Coke representatives included the Managing Director of Global Nutritive Sweeteners - Global Sustainable procurement for
Coke (UK), the Director for Supplier Sustainability United States (US), senior people from the US and Singapore who are part
of Cokes Cross Enterprise Procurement Group and Coca-Cola Amatil (Australia). The Cross Enterprise Procurement Group
sources 12M tonnes of sugar/sweeteners for Coke products every year.
The first day of the meeting focused on what is driving Coke’s sustainability needs, how Coke is managing these needs and
timelines and the role Smartcane BMP can play. The meeting also provided an opportunity for Coke to understand the
Australian industry challenges, industry best management practices, how the Smartcane BMP program can meet these
needs and outline the plans to align Smartcane and Bonsucro. The proposed outcomes were to determine how Smartcane
BMP and Coca-Cola can work together to meet the sustainability needs, how industry and Coca-Cola communicate, develop
an agreed approach on a pathway for Smartcane BMP to provide the grower component for sustainable sugar and identify
opportunities for collaboration in Queensland. Coke took questions from the growers and industry about sustainability
requirements, premiums and other options to reward growers for meeting sustainability needs.
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Cutting through the jargon

Gathering and analysing market information is a key to understanding how broader market themes can influence the global price
for raw sugar. QSL’s team of marketing and pricing experts use this information to help make decisions around when to sell and
price sugar in order to maximise results for our members. Growers too refer to this broader market analysis to assist them with
their individual pricing and business decisions. However, often key messages contained within market analysis are lost on some
Growers, who get turned off by the jargon. This week we look at a few of the key terms and phrases often used in raw sugar
market reports. The QSL Marketing Guide is also a good source for more in-depth discussion of some of the key elements
involved in raw sugar marketing. You can read or download it from our website (www.qsl.com.au).
What is a futures contract?
A futures contract is a legally binding agreement made on a futures exchange to buy or sell a commodity or financial instrume nt
for delivery sometime in the future at a specified price. Futures contracts are standardised according to quality, quantity, delivery
time and location, with the only variable being the price, which is determined on an exchange (the ICE #11 for raw sugar).
What influences ICE #11 prices?
The ICE 11 futures contract prices are influenced by the basic production, consumption and flows of trade that drive the
underlying physical market for raw sugar. Futures prices increase or decrease in accordance with all known information, and
future expectations, of the physical commodity market.
A customer uses the futures price as an indicator of what they will need to pay, and a seller of how much revenue they will
receive.
The ICE #16 futures contract works in similar fashion but reflects US domestic prices rather than global prices.
What are the key features of the futures market?
A key feature of futures markets is that they allow the transfer of risk between market participants to suit the needs and
requirements of those participants. Futures market participants are either hedgers or speculators.
What’s a hedger?
Hedgers can be producers, traders or consumers of physical raw sugar. A hedger uses the futures market to protect, or hedge,
themselves from adverse changes in the price of the underlying commodity. Futures markets allow producers and consumers to
set the price of their commodity independent of the sale of the physical product. QSL is a hedger.
The main reason producers and consumers hedge is to reduce the risk of changes in the prices that they will receive or pay for a
commodity. Producers face the risk that the price of the commodity they produce will fall in the future, reducing the revenues they
receive. Consumers, on the other hand, are concerned that the price of a commodity will rise in the future and increase their
costs.
What’s a speculator?
Speculators are involved in the futures market solely to profit from movements in prices. They are not necessarily interested in
which direction the market moves because they are prepared to enter the market either as buyers or sellers to capitalise on price
changes. Speculators in the futures market are not exposed to the underlying physical commodity and, for that reason, only have
a limited interest in its absolute price.
Speculators play a crucial role in the operation of the futures market because without speculators producers and consumers who
use the futures market only for hedging purposes would struggle, at times, to buy or sell futures. It is likely that producers would
be unwilling to want to sell at the same time or price that the consumer wanted to buy and vice versa. Speculators help to bridge
this gap and also add to market volume and liquidity, making it less likely that individuals may be able to dominate the market.
What's the difference between a long and short position in the market?
When we talk about ‘longs’ and ‘shorts’ in the context of the raw sugar market, the simplest way of thinking of this is in te rms of
buyers and sellers. Long positions represent the buying of futures contracts to sell out at a later date, hopefully at higher levels,
while short positions represent the selling of futures to buy back at a later date, hopefully at lower levels. Generally speaking,
when we see a flurry of buying up of futures contracts (an increase in longs), we often see the ICE 11 price rally and when we see
market participants selling off their futures contracts (shorts), we see the ICE 11 price weaken.
It’s also important to understand the difference between the commercial and non-commercial positions of the market participants
interacting on the futures market. Commercial positions are those who need to either deliver or take delivery of the raw sugar,
such as QSL and our refinery customers. Non-commercial positions are the speculators and index funds who don’t have any
physical interest in the raw sugar – they are merely investing in a number they hope will go up or down, depending on their
view. These non-commercial positions will not affect futures expiry as they have no intent to deliver or receive physical sugar.
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2015 Season Advances

QSL’s Advance Payment system reflects the fact that QSL pays its supplying millers in advance of receiving revenue from
customers for raw sugar sales. When deciding the rate at which to advance payments to our members, QSL’s Board must
consider a number of factors, including :



the risk of potential overpayment if we were to increase the payment rate and world prices continued to weaken;



QSL’s expected cash flow from shipments of raw sugar to customers;



The expected rates of deliveries from Suppliers to bulk sugar terminals;



The margin calls QSL may need to pay on forward pricing; and



QSL’s available borrowing facilities.

QSL Board adjusts Advances rates
QSL is aware that the Advances payment in February this year was disappointing to many of our members. As discussed in
previous Updates, this payment reflected the lower ICE 11 price and subsequent value of our Pools at the end of January 2016.
Following this payment, many Growers and their representative bodies contacted QSL with requests to adjust the remaining
advance rates to ensure better cash flow for Growers as they approach a crucial time of the year.
I am pleased to confirm that the QSL Board has approved the following schedule of rates for the remainder of the 2015 Season.
Since February 2016, the marketing program has progressed significantly providing greater certainty over pricing and cash flow
and allowing us to provide increased rates for the remainder of the season.
The table below provides an overview of the adjusted rates. Note, the ‘Pool valuation date’ column reflects the date which the
relevant pool values and subsequent payments will be determined.

The payments individual Growers receive between January and June reflect their own pricing decisions, as well as any local
arrangements they have with their Miller. This is why some Growers may receive more or less than others. QSL always
recommends Growers contact their Miller for information about their individual payments.
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Pricing information
2015 Season Advances & Payments
as at 8 March 2016
$/tonne IPS
Initial *
20 August 15*
22 October 15*
17 December 15*
21 January 16*
18 February 16*
17 March 16
21 April 16
19 May 16
23 June 16
Final Payment

% estimated
return

$227
$243
$266
$304
$314
$316
$328
$338
$348
$367
$386

Waterfind Burdekin
Haughton WSS Water
Market Summary

80.0%
82.5%
85.0%
87.5%
90.0%
95.0%
100%

As at 28 March 2016

* paid
The Advance Program is a guide only. CANEGROWERS Burdekin takes no
responsibility for its accuracy. It only applies to growers who did not forward
price for 2015 (the default method). Growers who have forward priced for
2015 will be paid the same percentage of their final expected proceeds. For
individual advance rates check your grower forecast on the Wilmar website.

Allocations

Wilmar Indicative Future Sugar Prices
as at 31 March 2016
Gross

$/Tonne IPS
Net

2016 Season

$467

$447

2017 Season

$454

$434

2018 Season

$450

$430

Estimated QSL 2015 Pool Prices
As at 11 March 2016
$/Tonne IPS
GROSS
QSL Harvest Pool

$383

QSL Actively Managed Pool

$415

QSL Guaranteed Floor Pool

$408

QSL US Quota Pool

$707

QSL 2-season Forward Pool 2015

$435

Dam Storage

The above information is provided by Waterfind.
The
information provided is of a general nature only and must not
be relied upon in substitution for professional advice.
Waterfind accepts no responsibility for the accuracy,
completeness or timeliness of any information provided. For
more information click here.

Burdekin Falls Dam Assessable Capacity Percentage
2010

2011

QSL 2-season Forward Pool 2016

$458

QSL 3-season Forward Pool 2016

$471

2014

2015

2016

31 Mar 2016

140

120

%

$442

2013

103.3%

180

160

QSL 3-season Forward Pool 2015

2012

200

100

80

60

Growers can monitor QSL pool performance via the Price Pool Matrices
published on the QSL website (www.qsl.com.au). This information is updated
regularly and provides a sense of how the QSL-managed pools are performing
over the current season.
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The dam decreased by 4.7%
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DATES TO
REMEMBER
Sugar Industry Calendar
Click here
Lower Burdekin Landcare
Meeting, Tuesday 12
April, 5pm @ John Hy
Peake Room, Burdekin
Shire Council

Can you help workers made
redundant at Queensland Nickel?
Harvesting & Haulout contractors - do you
need HR drivers?
I have a list of ex Queensland Nickel workers looking for haul out jobs. They
have been made redundant without the redundancy payment. Keen to work,
used to 12hr shifts, clear drug and alcohol testing. No fees, not job agency
related just trying to find good workers good jobs. I am also working with
the old Clare Ag College to provide training for HR Licences & Sugar induction.
If you provide me your contact details, I will screen people and forward you
the most appropriate resumes, saves you getting 50 phone calls per day.
Please contact me abramwell1@me.com or 0422510128. Angie
(I am not paid to do this but see a need for Contractors and Ex QNI
workers, my husband was in the first lot put off 15th Jan, people are doing it
really tough, the sugar needs workers).

www.canegrowersburdekin.com.au

Looking for Haulout Work for the 2016 season
 MC licence
 Phone Michael on 0439 874 774

@BurdekinCANE



Looking for Work
 HR licence
Phone 0417 306 868

CANEGROWERS Burdekin Ltd

Would you like to
advertise in

canenews?
Email
bdk@canegrowers.com.au

to receive more
information
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ENTRIES CLOSE 20 JUNE 2016
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Contact Us
HEAD OFFICE
141 Young Street, Ayr
bdk@canegrowers.com.au
Office Hours Mon - Thurs: 9am - 5pm
Fri: 9am - 3pm
4790 3600

Debra Burden

canenews is read by the majority of Burdekin cane
farmers and their families in the Burdekin. Copies
are also circulated to all CANEGROWERS Offices,
businesses, industry, politicians, Government
Agencies and members of the community.
PROJECT & TRAINING CENTRE
CANEGROWERS Hall,
68 Tenth Street, Home Hill

General Manager

Wayne Smith

Manager: Member Services

Michelle Andrews

Manager: Finance & Admin

0417 709 435
4790 3603
0428 834 802
4790 3604

Payroll & Administration

Martine Bengoa

Insurance Consultant

CANEGROWERS Burdekin Limited
ABN:

43 114 632 325

Postal Address: PO Box 933, AYR QLD 4807
Telephone:

(07) 4790 3600

Facsimile:

(07) 4783 4914

Email:

bdk@canegrowers.com.au
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Disclaimer
In this disclaimer a reference to “CBL ”, “we”, “us” or “our”
means CANEGROWERS Burdekin Limited and our
directors, officers, agents and employees. This newsletter
has been compiled in good faith by CBL . Although we do
our very best to present information that is correct and
accurate, we make no warranties, guarantees or
representations about the suitability, reliability, currency or
accuracy of the information we present in this newsletter,
for any purposes.
Subject to any terms implied by law and which cannot be
excluded, we accept no responsibility for any loss,
damage, cost or expense incurred by you as a result of
the use of, or reliance on, any materials and information
appearing in this newsletter. You, the user, accept sole
responsibility and risk associated with the use and results
of the information appearing in this newsletter, and you
agree that we will not be liable for any loss or damage
whatsoever (including through negligence) arising out of,
or in connection with the use of this newsletter. We
recommend that you contact CBL before acting on any
information provided in this newsletter.

CANEGROWERS Burdekin Payroll Service
At CANEGROWERS Burdekin we take the burden out of processing
payroll, from just $1 a day* our comprehensive payroll service will
cover all your reporting requirements.
Phone Tiffany today for a quote 4790 3600
* Two employees paid fortnightly with membership discount applied.

